




































































































































































Sub-Category Frequency Demographics
General Desire to Drink 66 Underemployed, CAGE 2+ (O DWIs)
Desire to Feel the Effects 35 35+ yrs
Desire for Specific 27 African-American
Beverage

General Desire to Drink

The majority of subjects whose drinking was based, at least in part, on a simple desire to
drink did not specify any specific beverage. Most said no more than that they wanted to drink.
Seven of them identified the beverage to be consumed as beer, but it was just mentioned in
passing. A few indicated the intent to drink very little and a few quite a lot. The demographic
characteristics of subjects in this sub-category are essentially those of the category at large, which
is not surprising since it is by far the largest sub-category. The desire to drink, without
qualification, was most often mentioned by those who were employed full- or part-time rather
than being in school; those who had prior DWI convictions, including those whose participation
was solicited as DWIs, those reporting two or more signs in the CAGE, specifically those who
reported feeling a need to cut down and those who reported needing a drink as an eye-opener.

Desire to Feel the Effects

Approximately two-thirds of the subjects in this category wanted to feel no more than a
mildly euphoric effect ("get buzzed"). The remainder were drinking with a specific intent to get
drunk. Other than over-representation by those over 35, this group was drawn from across the
range of demographics and drink history.

Desire for Specific Beverage

Most of the subjects who were specific with respect to the beverage sought specified beer,
primarily because they thought it to be less intoxicating, because it was most likely to be readily
available, or because it went with what they were eating. African-Americans and those seeking
to cut down on their drinking were over-represented in this group.

Social/Environmental
Social influence, or the effects of the immediate drinking environment (e.g., ambience)
accounted for 15.5% of the bases for this phase. It was cited most often as a basis by those with

prior DWIs and those who felt they should cut down on their drinking. Groups in this category
were divided as shown in the table.
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Sub-category Frequency Demographics

Unstated Social Influences 52 1+ DWIs

Overt Social Influences 34 < 25 yrs, Full-time, High
school, CAGE 2+, 1+ DWiIs

Environmental Influences 24 Female

Miscellaneous 6

Unstated Social Influences

Passive influences upon drinking were primarily the drinking of others, including the
larger group present, friends, or dates. Another significant influence was sharing alcohol brought
or purchased by the group or other individuals. This particular decision basis was identified with
only one other variable, the over-involvement of individuals convicted of drinking and driving.

Overt Social Influences

Overt social influences on drinking included simply offering alcohol or suggesting its
consumption. Only in a few cases did it involve more persuasive influences (e.g., nagging).
Drinkers who reported having been objects of the more persuasive influences formed a distinctive
subgroup in that the demographic characteristics described in the table above for the socially
influenced category as a whole were primarily those of this sub-category. Those susceptible to
overt social influence tended to be under age 25, to be employed full-time, not to have gone
beyond high school, had previous DWI convictions, and to have reported more than two CAGE
signs, namely feeling the need to cut down and feeling guilty about their drinking.

Environmental Influences

The primary environmental influence was simply being where alcohol was served, mostly
a bar. In a few cases, it involved a party or sporting event. While females tended to be
somewhat over-represented among those influenced by surroundings, the group was not
distinguishable on any other basis.
Personal Influences

Personal influences, those of a physical, medical, or emotional nature, accounted for

10.3% of decisions. The DWIs were over-represented in this group. Decision bases in this
category break down as follows:
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Sub-Category Frequency Demographics
Relaxation 43 CAGE < 2, 1+ DWis
Mood 30 CAGE 2+, Underemployed, 1+ DWis
Physical Influences 16
Mood Change 11
Relaxation

The largest number of drinkers responding to internal or personal influences consumed
alcohol largely as a "downer," to relax, to feel confident, to be able to meet people more readily.
Over-represented in this sub-category were subjects with prior DWIs, and subjects who did not
feel the need to cut down on alcohol and did not report annoyance at having people criticize their
drinking. Among drinking drivers, this group in its decision making, might appropriately be
labeled, "laid back."

Mood

A rather different group appears to be constituted of those who drink in order to alter a
mood, which was primarily depression, anger, or being upset over some event. In all but one
case, the mood was one that is conducive to drinking; in only one case was mood given as a
reason for not drinking. Like the previous group, this group was over-represented by subjects
having DWI experience. In contrast, however, subjects in this category were among those
reporting two or more CAGE signs and reported feeling guilt over their drinking. They tended
to come from the ranks of part-timers and those in school rather than the full-time employed.

Physical Influences

Many subjects reported not feeling well at the time of the drinking event, a condition that
generally suppressed their drinking, even though they had acknowledged having driven while
alcohol impaired. One individual reported drinking primarily because of thirst. Because of its
size, this group did not evidence significant relationships with demographic or other
characteristics.

Mood Change

The mood change sought by alcohol was universally to have a good time. Here, alcohol
was to serve primarily as a "upper." This group evidenced no significant relationship to other
variables.
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Feelings of Responsibility

Feelings of responsibility accounted for 7.3% of decision bases. The following table
summarizes the manner in which responsibility influenced drinking-driving decisions.

Sub-Category Frequency Demographics

Driving Responsibilities 59

Responsibility to Drive 25

(limit drinking)

No Responsibility to Drive 15

(no limit)

Fear of Consequences 7

Miscellaneous 14
Responsibility or Work 11

As might be expected, those for whom responsibility was a consideration tended to be women,
white-collar, without previous DWIs, not among those feeling the need to cut down on their
drinking or annoyed by criticism of their drinking, and showing no CAGE signs.

Driving Responsibility

The decision bases in this sub-category had the same demographic make up as the
"responsibility" category as a whole, meaning that it was this sub-category that was responsible
for the demographic relationships that have been described. The sample sizes of groups within
sub-categories are too small to permit further analysis of demographics.

Those subjects who had to drive (25) entered the drinking situation with the intent to
drink lightly to moderately. The fact that they acknowledged driving while impaired indicates
that they failed to follow through on their intentions. Those who intended not to drive, usually
because they did not have to, gave that as a basis for a decision to drink heavily. What changed
in their planning was the decision not to drive. Of those considering the consequences of
drinking — primarily the prospects of a chance of an accident — all but one felt that the amount
they intended to drink would not raise concern.

Of the subjects relating their drinking to work responsibilities, eight limited their drinking

because of the need to work, while three gave not having to work as the basis for the level of
intended drinking.
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Occasions to Drink

The nature of the occasion leading to the drinking accounted for 5.1% of decision bases.
Mention of this decision basis was unrelated to any demographics, although the low frequency
would have made it difficult for significant relationships to emerge. The following table
identifies the types of occasions that lead to drinking.

Sub-Category Frequency Demographics
Special Occasion 26
Recognized Drinking Time 10
Other Occasions 13

Special Occasion

Decisions to drink rose from a variety of occasions, including celebration of birthdays
(one’s own or a friend’s), graduation, holidays, or a purely local event. This decision basis was
unrelated to any demographic characteristics.

Recognized Drinking Time

This category included occasions that are traditionally associated with drinking, including
happy hour, the start of a weekend, or drinking with dinner. This specific decision basis was
most common among those in the 26 - 34 year age group, those with no prior DWIs, and those
with less than two CAGE signs.

Other Occasions

Other occasions included the first drink after a long period of abstinence (5) and leisure
time activities such as watching television or fishing.

Preparation for Later Drinking

The remaining decision bases involved considerations that did not fall into any of the
above categories and could not be grouped into additional categories, at least not into categories
having a sufficient number of cases to permit analysis into sub-categories. The largest of the
miscellaneous categories involved "warming up" in preparation for later drinking, a decision basis
mentioned by only 12 subjects.

ALTERNATIVE OPTIONS

The most frequently mentioned alternative was to drink less or not at all, cited by 148
subjects. Eighteen (18) subjects stated that this would have been a good alternative because it
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would have reduced the possible negative consequences associated with not pursuing the
alternative. Thirteen (13) subjects specifically said that this would have been a good alternative
because it would have prevented them from getting drunk. The most commonly cited reason for
not accepting this alternative was a basic desire to consume alcohol (27). Blue-collar workers
were more likely than others to mention this basis.

Another alternative that was mentioned by five subjects was to have brought less alcohol.
There were too few cases of the mention of this alternative to identify common reasons for doing
it or not. There were no significant interactions between demographics and the mention of this
alternative.

DECISION TO DRINK ALCOHOL

Once the subjects had arrived at the drinking site, another decision is presented to them.
That decision is whether or not they should actually drink. If they do choose to drink, they must
decide what to drink, and how much to drink. Subjects were generally prolific in relating bases
for making such decisions. ‘

NATURE OF DECISIONS

Various alcoholic beverages, along with demographic characteristics of subjects selecting
them, are shown below:

What to Drink Frequency Demographics

Beer 848 Male, < 25 yrs,
Underemployed, Caucasian,
0 DWIs, Heavy drinker

Mixed Drinks 170 BAC .14 or >, 35+ yrs,
College, Student, = $25K, 2+
DWis, Light drinker

Shots 144 Male, Blue-collar, High school,
Student, African-American,
2+ DWIs

Wine, Champagne or 97 Female, 35+ yrs, College, =

Brandy $25K, Light drinker

Other Drinks 28

While less than twenty five percent of the subjects reported the pace at which they drank
at, decisions regarding drinking pace are still important. Demographic characteristics of subjects
reporting quitting drinking, drinking slowly or slower, and drinking quickly or quicker, are found
in the following table:
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At What Pace to Drink Frequency Demographics
Quit Drinking 149 Underemployed
Quicker/Quickly 142 O DWis
Slower/Slowly 104 BAC < .10%, O DWIs, CAGE
< 2
Other 15

DRINKING DECISION BASES

The bases given by the subjects for actually drinking once at the event could be broken
down into eight major classifications. Ninety five percent of the 3,399 bases recorded could be
fit into one of those major classifications. The classifications and their frequencies are presented
below:

Category Frequency Percent
Social Influence 1,008 29.7
Personal Influence 688 20.2
Specific Motivation to Drink 430 ' 12.7
Availability and Economics 371 10.9
-Drinking Occasions 227 6.7
Feelings of Responsibility 190 5.6
Typical Drinking Routine 168 4.9
Effect of Previous Plans 137 4.0
Miscellaneous 180 5.3

The presence of social influence was the most common factor in the decision to drink.
Less common, but still frequent were internal influences such as the physical drive to be
intoxicated, and a specific motivation to drink. The availability of the alcohol was also often
cited as a general class of bases for the decision to drink, as was the nature of the occasion itself.
It was relatively uncommon for the participant to mention the presence of a typical routine, the
consideration of their responsibilities, or the effect of having made previous plans.

Social Influence
The most frequently cited category of bases for deciding to drink involved some sort of

social influence. Specific aspects about the social environment could be further categorized into
four sub-categories that are presented, with their frequencies, in the following table.
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Alcohol Induced Drinking — There were some subjects who stated that the effect of
intoxication was a reason for drinking more (52). It was often cited when explaining why
the subject had consumed more than expected and for drinking quickly. It was less
commonly cited for those drinking beer, but more often cited for blue-collar workers.
Subjects under 25 years old were more likely to state this, as were the those subjects that
typically drank more per week (greater than 8 drinks per week).

Desired State Achieved — The intoxicating effects of alcohol did not make all of the
subjects drink more, in fact some subjects specifically mentioned that they used the fact
that they were at their desired state as a basis for deciding whether or not to continue
drinking (45). This was most often cited as reason for discontinuing drinking, and was
more likely for those switching to an alternative beverage. It was more common for those
who had no DWI arrests, and those scoring less than 2 on the CAGE questions.

Effect Unawareness — Some subjects specifically stated that they were unaware of their
level of intoxication at the time that they were deciding whether to drink (30). This was
more likely to be mentioned for those drinking more than expected, and by those who had
one DWI arrest.

Relieve Thirst — Obviously one may drink a beverage (either alcoholic or not) merely
to relieve thirst, and that was a basis mentioned by many subjects (50). This was an
especially common basis for those choosing to have their first drink, for those drinking
quickly, and for those drinking beer. Full-time employed subjects, and those making
more than 25K a year were more likely to cite this, as were married subjects and those
ages 26-34 years. Those with no DWI arrests were also more likely to mention this.
Subjects who were under 25 years old were under-represented, as were those who were
typically heavy drinkers.

Other physical states that were mentioned rather infrequently were the following:

To Relieve Pain (10)
Too Full to Drink (12)
Fatigue (12)

Emotional State

Just being in a particular emotional state was a basis some people used for the decision
whether or not to drink.

Feeling Bad — Being in a bad mood (feeling depressed, lonely, or angry) was the most
frequent emotional basis for drinking (95). It was over-represented as a reason for people
who drank at home. It was cited as a reason for drinking quickly, and never cited as a
reason for drinking more slowly. Those choosing to drink mixed drinks were more likely
to mention this basis, as were those drinking malt liquor. Beer drinkers were less likely
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to report considering this. Blue-collar workers were also over-represented in stating this,
as were those who were unemployed or part-time (underemployed). those making less
than $25,000 a year, and those over 35. Students, those under 25, and those with some
college were less likely to cite this. It is probable that the necessary correlations between
these demographic variables represent some underlying construct that accounts for all of
these significant relationships. Specifically, drinking because one feels bad may be related
to a state of under-employment, or poor economic prospects.

Those with one DWI arrest were much more likely to cite this as a reason for drinking
than those with no arrests. It seems likely that the most important relationship among
these highly inter-related demographic variables is that of the DWI measure. This seems
especially relevant given that those scoring above 2 on the CAGE questions were greatly
over-represented in citing this reason. Apparently, drinking because one feels bad is
strongly related to employment or economic prospects, and potentially having a drinking
problem. It is worth reiterating that those in this sample were people who drank enough
to get intoxicated. So it may not be true that people who have a drink because they are
in a bad mood are more likely to have a drinking problem. But those who drink heavily
because they are in a bad mood (as opposed to other reasons for drinking heavily) may
be more likely to have a drinking problem.

Feeling Good — Being in a good mood was the next most frequent emotional basis for
drinking (89). Those drinking more than expected were over-represented for this basis.
It was rare that anyone mentioned this as a basis for deciding to stop drinking. When
BACs was reported, subjects below .10% BAC were less likely, and subjects between
.10%-.139% more likely to state this reason.

Nine subjects mentioned feeling bored as a basis for drinking, while five described a
specific mood to drink as a reason for drinking.

Affective Goal

Many subjects mentioned that a particular affective state was desired. This desired state
was considered when deciding whether or not to drink. These desired states were not ones of
intoxication (which are discussed elsewhere) but instead other states that may be facilitated or
inhibited by alcohol.

Increased Sociability — Most often, subjects sought a heightened state of sociability
through alcohol (126). This was never considered as part of a decision to slow down or
quit drinking. Those who had some college education were less likely to consider this.
Subjects who scored at least two on the CAGE questions, heavy drinkers and those over
35 year old were more likely to consider this. Those under 25 were under-represented
in reporting this basis.
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Specific Motivation to Drink

Possibly the most obvious reason for someone deciding to drink is because they desired
to drink. It may be surprising then that this was not the most frequently cited category of bases.
That said, there were still 430 instances of this category being mentioned. It was most often cited
in the consideration to change drinks, and was rarely cited as an explanation for drinking more
than expected. Full-time workers were over-represented, as were married subjects.

This motivation could be further categorized into three sub-categories. Those categories
and their frequencies are listed in the table below.

Sub-Category Frequency Demographics
Desire For a Particular Beverage 241
Non-Specific Reason 127 Male, Full-time, High school,
Heavy drinker
Taste 42 Married
Alcohol Content 24
Novelty 22
Change 19
Tradition 6
Sophistication 1
General Desire to Drink Alcohol 130
Desire With Unspecified 80 2 DWIs, (0 DWI), BAC .10%-
Amount .139%
Desire to Drink Less/None 23
Desire to Drink More 20
Desire to Drink a Little 4
Desire to Drink a Lot 2
Desire for the Effects of Alcohol 59

Desire for a Particular Beverage

If a subject mentioned a preference for or against a specific type of beverage, that desire
was coded in this category. There were 127 instances in which a subject mentioned this as a
basis for making the decision about drinking, without elaborating more specifically about the
reasons for the desire. This explanation was most common for those drinking with a meal. This
was rarely given as an explanation for drinking quickly or quitting consumption. Those drinking
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shots, wine and malt liquor were over-represented in stating this motivation. Men were more
likely than women to give this as a reason. Full-time employed, those having only high-school
educations, and heavy drinkers were also among the most likely to mention it.

Subjects were sometimes fairly specific as to what it was about the drink that made them
either want or not want it. Taste was the most common reason stated (42). This was particularly
common for those drinking with a meal, beer drinkers, and married subjects. Other specific drink
qualities mentioned were: alcohol content (24), novelty (22), change (19), tradition (6), and
"sophistication" (1).

General Desire to Drink Alcohol

At times the subjects did not mention a desire for a specific drink, only a general desire
to either drink or not drink an alcoholic beverage.

Desire With Unspecified Amount — Generally, the desire to drink was not accompanied
by a specific quantity (80). Only the desire to drink was considered. This was more
common for those choosing to change drinks, and for those drinking mixed drinks. Those
with more than two DWIs were more likely to mention this, while those without arrests
were not. Those reporting BACs between .10% and .139% were more likely to report
this, while those below .10% were under-represented.

Desire With Relative Amount — Some subjects reported a desire to drink a relative
amount of alcoholic beverage as a basis for deciding whether or not to drink. Those
specified amounts were classified as the following:

Drink Less/None - (23)
Drink More - (20)
Drink a Little - (4)
Drink a Lot - (2)

Interestingly, although all of the subjects eventually went on to drink a significant quantity
of alcohol, very few stated the desire to drink a lot as a basis for the decision to actually
drink.

Desire for the Effects of Alcohol

One might expect that the desire to feel the effects of alcohol would be an important basis
for the decision to drink. However, surprisingly few subjects (59) mentioned this as a factor in
their decision to actually consume alcohol. Those drinking at home were over-represented in
stating this basis, as were those drinking malt liquor.
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Availability and Economics

Subjects sometimes mentioned that the availability of alcoholic beverages was a
consideration. Availability could involve the quantity of drinks present and also the cost and
ability of the subject to pay for the drink. This category could be further divided into the sub-
categories listed below with their frequencies. Men were more likely to give this as a basis, as
were those in school and those under 25. Full-time workers, those with one DWI arrest, and
those over 35 years old were less likely to report considering this.

Sub-Category Frequency Demographics

Drinks Were Plentiful 113 White-collar, CAGE < 2, (35 + yrs)

Cost of Drinks 101 0 DWI, (BAC .10%-.139%), 35+ yrs,
(< 25 yrs)

Drinks Were Available 81 (35+ yrs)

Unavailability of Drinks 20

Availability of Money for Drinks 19

Desire to Finish Drinks That Were 13

Present

Pending Unavailability of Drinks 12

Drinks Were Plentiful

The mere plentitude of the drinks was a basis for many in deciding whether or not to
drink. This was especially true for those drinking beer, and also more likely for those having
more than expected. White-collar workers were more likely to cite this as a basis for decisions.
Those scoring less than 2 on the CAGE questions were also more likely to mention this. Subjects
who were over 35 years old were under-represented for this basis.

Cost of Drinks

The next most common aspect of the availability of the drinks that was considered for this
decision was the cost of the drinks. Those subjects drinking free drinks were the most likely to
cite this aspect. Those drinking rounds of drinks, and pitchers of beer, and malt liquor also were
more likely to mention this. Subjects who had never been arrested for a DWI were more likely
to mention this than those who had one DWI arrest. Subjects with measured BACs of .10%-
.139% were under-represented. Those subjects over 35 were over-represented, while those under
25 were under-represented.
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Drinks Were Available

Almost as though some subjects were saying "because it was there," the mere availability
of the drinks was a basis for some to drink. This was most common among those drinking at
home, and malt liquor drinkers. Those subjects over 35 years old were less likely to say this.

Other Issues of Availability

Other, less frequent bases were mentioned as well. The unavailability of alcohol was
mentioned 20 times, almost exclusively as a basis for deciding to quit drinking. The amount of
money available to the subject was mentioned 19 times and was usually used in the decision to
either drink pitchers of beer, or accept a drink bought by another person. Having an unfinished
drink present was part of the decision process 13 times. Finally, knowing that drinks would
become unavailable (i.e., "last call") was considered 12 times.

Drinking Occasions

Some aspect of the type of occasion or event was often mentioned. This could have been
a reference to the fact that the subject was at a special event (like a birthday celebration), or a
non-special occasion (like a happy-hour). Men, and those with some college were more likely
than women to mention some aspect of the event as a basis for deciding whether or not to drink.
Caucasians, and those under 25 years old were less likely to mention this basis. Those over 35,
however, were over-represented.

Many of the bases in this coding category could be further divided into sub-categories of
events. Those sub-categories are considered in the table below.

Sub-Category Frequency Demographics
Special Occasion 79
Drinking Time 58 35+ yrs
Other Leisure Activity 45 Male, Blue-collar, 26-34 yrs,
African-American, 1 DWI
End of Drinking Time 39 Full-time, Caucasian, College, O
DWis

Special Occasion

Subjects often said they drank because they were at a celebration for a special occasion
(79). Many types of occasions were mentioned, including birthday parties, victory parties, and
reunions. Subjects who drank more than expected were more likely to cite this as a reason, while
those who decided to drink quickly or to stop drinking never cited this as a reason.
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Drinking Time

Without the need for a special occasion, some of the subjects reported drinking because
it was, for them, a normal time to drink, for instance, if it was cocktail or happy-hour, or during
a meal. For some subjects (58) this was a basis to drink. This was especially true for those
subjects who chose to drink while eating a meal, or chose to drink at home. Those subjects over
35 were more likely to state this basis, possibly accounting for their over-representation in the
general category of "The Occasion."

Other Leisure Activity

Some subjects mentioned that they were participating in some sort of leisure activity that
for them is associated with drinking alcohol. For example, for some subjects, the reason for
drinking was the fact that they were watching sports on television. This was a common basis for
those drinking at home, and for those drinking beer or malt liquor. Men were much more likely
to cite this as a basis than women. Blue-collar workers, subjects aged 26-34, and African-
Americans were also over-represented. Those who had one DWI arrest were also over-
represented.

End of Drinking Time

Just as the presence of a recognized drinking period (like a meal or special occasion) was
cited as a reason for drinking, the end (or the approaching end) of such a period affected some
of the subjects’ decisions regarding drinking. Subjects were likely to cite this as a reason for
slowing or quitting consumption. Full-time employed subjects, Caucasians, those with some
college, and those with no DWI arrests were more likely to give this basis.

Feelings of Responsibility

At times, subjects reported considering their responsibilities when deciding whether or not
to drink. They may have cited a responsibility to drive, work, or to use the time more efficiently.
Of course, at times the consideration of these was only a factor because the subject felt at the
time free from the responsibilities. Consideration of responsibilities was more likely for those
who chose to drink a non-alcoholic beverage. African-Americans, and those over 35 were less
likely to mention responsibilities as a basis, while those under 25 were over-represented. It is
worth remembering that although some groups may have been more likely to consider their
responsibilities, all of these subjects ended up drinking and driving, therefore, it cannot be
concluded that any group acted more responsibly. It is also important to note that subjects who
made "responsible" decisions may have avoided less responsible behavior (e.g., getting more
intoxicated or driving more while intoxicated).

Many of the types of responsibilities considered could be sub-categorized further. These
sub-categories are presented in the following table.
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Sub-Category Frequency Demographics
Driving 132
Needed to Drive 93 (Underemployed), (African-American), <
25 yrs, (26-34 yrs)
Did Not Need to Drive 24 Single
Good Use of Time 26
Work Related 17
Driving

Many of the subjects reported considering the fact that they either had to drive, or did not
have to drive when deciding whether or not to drink.

Needed to Drive — Some 93 subjects reported considering the fact that they had to drive
when deciding not to drink further. Most of them reported switching to an alternative
beverage. The fact that they all acknowledged ultimately drinking impaired means that
the decision came too late. However, it is instructive that no one reported even
considering their need to drive when deciding to have their first drink, or after drinking
commenced. Part-time and unemployed (underemployed) subjects were under-represented,
as were African-Americans. Those under 25 years old were over-represented, while those
between 26-34 were under-represented. Of those who mentioned that concern about
driving, only a small number alluded to the consequences of driving drunk (12) or the
length of the drive (2).

Did Not Need to Drive — Some subjects reported that they thought that they would not
need to drive. This was sometimes factored into their decision about drinking (24). This
was most common for those drinking beer. Single subjects were also more likely to state
this.

Good Use of Time

At times, people chose to drink (or not to drink) after considering how good a use of time
drinking would be (26). It was most likely to be considered by those choosing to stop drinking.

Work Related

Some subjects (17) reported that feelings of responsibilities about work played a part in
their decision. This concern was usually expressed by those choosing to stop drinking.
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Typical Drinking Routine

Having a set pattern of drinking behavior was a basis for choosing whether or not to drink
a beverage for some of the subjects. They may have mentioned that they had a usual drink,
amount, time or place that they were pursuing. Not surprisingly, this was rarely a reason for
drinking more than expected, but was commonly cited as a reason for drinking while eating.
Men were more likely than women to mention this. Blue-collar workers, and those over 35 years
old were also over-represented.

The particular routines regarding drinking will be discussed below. The table below
presents the different routines mentioned by the subjects.

Sub-Category Frequency Demographics
Type of Drink 42 Blue-collar, 1 DWI
Amount of Drink 35 Heavy drinker
Rate of Drinking 30
Time to Drink 25 Male, High school, Married
__Place to Drink 10 ]

Type of Drink

Having a typical drink was the most common aspect of a normal routine considered when
deciding whether or not to consume a particular beverage. It was most likely to be mentioned
by those choosing to drink beer. Blue-collar workers, and those with one DWI arrest were
slightly more likely to consider this.

Amount to Drink

Some subjects (35) reported considering the fact that they had an amount of alcoholic
beverage which they typically consumed. Heavy drinkers (more than eight per week) were also
more likely to consider this.

Rate of Drinking

Subjects occasionally reported that they had a regular rate in which they consumed alcohol
(30). This rate was considered when the subject was making a decision concerning actually
drinking.
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Time to Drink
Some subjects stated that they had a regular time to drink, and that this influenced their
decision concerning drinking (25). Men were more likely to mention this, as were those who had

only finished high school. Married subjects were also over-represented in reporting this.

Place to Drink

Only 10 subjects mentioned the typicality of the drinking site when discussing the reasons
that they chose to drink or not to drink.

Effect of Previous Plans

Previously made plans were cited frequently as a basis for the drinking decision. Those
with one DWI were the most likely to consider previous plans during this phase.

The specific types of plans that were considered formed the sub-categories for this group
of bases. They are discussed below.

Sub-Category Frequency Demographics
Plans to Drink 67
Change in Event Plans 26
Driving Plans 20
Lack of Plans 15
Plans to Abstain _ 7

Plans to Drink

An obvious answer to why someone drank was that they planned to drink all along.
Basically, many of the subjects responded as such (67). This was infrequently cited as a reason
for drinking more than expected.

Change in Event Plans

Some subjects reported that the fact that plans had changed affected their decision
concerning drinking. For instance, one subject reported that a party had lasted longer than
expected. Since he was staying at the party he decided to drink more alcohol. Those drinking
more than expected and pitcher-of-beer drinkers were the most likely to cite this basis.
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Driving Plans

Driving plans were surprisingly infrequent as a basis for the decision whether or not to
drink. Only 20 instances of subjects mentioning that they considered the driving plans they had
made were recorded.

Other Plans

Fifteen instances in which subjects mentioned the fact that they had no plans were
recorded. Only seven subjects considered the fact that they had planned to abstain while making
a decision regarding drinking.

ALTERNATIVE OPTIONS

Alternatives that might have been taken when making decisions concerning drinking while
at the drinking event are listed, along with their frequencies, in the table below. Following the
table is a discussion of the most frequently mentioned benefits and reasons for not pursuing the
alternatives.

Alternative Frequency
Pace Drinking 26
Stop Drinking Earlier 15
Eat _ ) 9

Pace Drinking

Many subjects expressed the belief that if they had slowed down their drinking they could
have avoided driving drunk. Only two bases were considered by more than two subjects. Some
subjects considered the advantage that they would not feel the negative effects of becoming
overly intoxicated (5). However, four subjects reported that their intoxication precluded the
proper consideration of this alternative.

Stop Drinking Earlier

Another strategy for avoiding becoming overly intoxicated would be to stop drinking
earlier. Fifteen subjects considered this alternative. Six subjects reported that this would have
helped them avoid the unpleasant effects of becoming overly intoxicated. But four subjects
reported that the effects of the already consumed alcohol made them less likely to stop drinking.

72



Eat

Eating as a strategy to avoid intoxication was considered an alternative to the chosen
behavior by nine subjects.

ACTIVITIES DURING EVENT

Decisions regarding activities during the event included decisions to eat, dance, play cards,
play or watch sports, listen to music or bands, play drinking games, watch TV or videos, and
watch or participate in karaoke. These decisions also included playing pool, pinball, darts and
other games.

NATURE OF DECISIONS

The demographics for various decisions are found below:

Activity Frequency Demographics
Eating 266 High school, Full-timé
Dancing 45 Female, College,

Underemployed, CAGE < 2,
Light drinker

Pool, Pinball, Darts, or 33 Male, Blue-collar
Other Games

Other Activities 80

ACTIVITIES DURING EVENT DECISION BASES

The bases for these decisions were classified into two major categories depending on
whether they were eating or entertainment-related. Ninety nine percent of the 467 bases recorded
were classifiable. The univariate distributions of frequencies and percentages for these categories
are shown in the following table:

Category Frequency Percent
Eating-Related 274 58.7
Entertainment-Related 189 40.5
Miscellaneous 4 .9
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Subjects were more likely to cite eating-related bases than they were to cite entertainment-
related bases.

Eating-Related

Eating-related bases were further classified into two sub-categories. The frequencies for
these categories are found in the following table:

Sub-Category Frequency Demographics
Did Eat 224
Availability of Food 50 (< 25 yrs)
Hunger 41
Eating Driven by 39 Single, BAC < .10%, O DWIs
Drinking
Recognized Eating 29 Full-time, High school
Time
Food/Eating was 20 > $25K, O DWIs
Attractive
Social Influence 11 Female, College
Did Not Eat 43
Miscellaneous 7

Did Eat
Eaﬁng-related bases most often involved bases for eating (rather than not eating).

Availability of Food — Subjects often based their decision to eat on food being available
(50). Subjects who chose to eat during the event, as opposed to before or after, were
likely to cite that they ate because food was available. Subjects 25 and under were less
likely to cite food availability than older subjects.

Hunger — Hunger was sometimes cited as a basis for eating (41). Subjects who made
the decision to eat after the event were over-represented in this group, while subjects who
chose to eat beforehand were under-represented.

Eating Driven by Drinking — Subjects sometimes reported that their eating was driven
by drinking (39). Some examples of this include subjects eating to prevent feeling ill or
to prevent becoming drunk. Subjects who made the decision to eat before the event were
especially likely to say that their eating was driven by drinking. Single subjects were
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over-represented, as were subjects with BACs less than .10%. Subjects with no DWIs
were over-represented. Subjects with 1 DWI were under-represented.

Recognized Eating Time — Subjects sometimes reported eating because it was a
recognized time to eat (29), such as dinner time. Subjects may have reported eating
before, after or during an event. Subjects eating during the event were under-represented
among those citing that it was a recognized eating time. Subjects employed full-time
were over-represented. Subjects with only a high school education were more likely to
cite this as a basis than subjects with more education.

Food/Eating was Attractive — Subjects occasionally stated that food or eating was
attractive (20). Examples of this were that food was cheap, free or special in some way.
Subjects who ate during the event often cited this as a basis for their decision. Subjects
with incomes of $25,000 a year or higher were more likely than those with lower incomes
to mention this. Subjects with no DWIs were over-represented and subjects with 1 DWI
were under-represented.

Social Influence — Social influence was infrequently cited as a basis for the decision to
eat (11). Social influence may have meant that food was suggested or provided by
someone else. Among those citing social influence, females were over-represented.
Subjects with at least some college education often cited social influence as a basis, while
those subjects with a high school education never mentioned social influence.

Did Not Eat

Subjects who decided not to eat sometimes cited bases for that decision. These bases
included food not being available (5), available food not being appetizing (2), or eating not being
conducive to plans (10) or drinking (6).

Entertainment-Related
Entertainment-related bases were further divided into two sub-categories. These sub-
categories were bases for joining, or continuing in an entertainment-related activity, and bases for

not joining, or stopping participation in such an activity. The frequencies for these sub-categories
are found in the table below:
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Sub-Category Frequency Demographics
To Join or Continue 175
Desire to Participate 54 1 DWI
Social Influence 43 Student, < 25 yrs
Something to Do 38
Conducive to Goals 17 African-American, 35+ yrs
To Not Join or Stop 14
e —

Subjects were much more likely to cite bases for joining in, or continuing in, an activity,
than to cite bases for not joining or stopping participation in an activity.

To Join or Continue

More than 92% of entertainment-related bases involved the decision to join or continue
participation in an activity.

Desire to Participate — A desire to participate was frequently cited by subjects who made
the decision to participate or continue in an activity (54). This was often cited as a basis
for watching sports, dancing, and playing games such as pool, pinball and darts.
Caucasians were under-represented in this group. Subjects with one DWI were over-
represented.

Social Influence — Subjects often cited social influence as a basis for participating in an
activity (43). Social influence may have been overt, as in being asked to join, or
unstated. This was a common basis for subjects who made the decision to dance, play
drinking games or play games such as pool, pinball and darts. Students and subjects 25
and under were also over-represented. Subjects 35 and over were under-represented.

Something to Do — Subjects often stated that they participated in an activity because it
was something to do or because it was there (38). This was especially true of subjects
who made the decision to listen to music or who made the decision to dance.

Conducive to Goals — Subjects sometimes stated that participating in an activity was
conducive to fulfillment of other goals (17), such as meeting people. Subjects who made
the decision to dance were likely to cite this as a basis. In the group citing that
participation in an activity was conducive to fulfillment of goals, Caucasians were under-
represented and African-Americans over-represented. Of those subjects citing that
participation was conducive to goals, subjects with no DWIs and subjects 25 and under
were under-represented. Subjects 35 and over were over-represented.
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Miscellaneous — Other bases that were mentioned infrequently were that these activities
were normal behavior (9), that alcohol caused a desire to participate (5), and that
participation in activities was conducive to drinking (2).

To Not Join or Stop

Less than eight percent of entertainment-related bases involved the decision to not join
in an activity or stop participation. Bases which were mentioned include the fact that it was
normal behavior to not participate (3) and that there was a desire to not participate (1). Other
bases for not participating were that the subject was feeling the effects of alcohol (3) or that
participation was not conducive to drinking (1) or other goals (2).

ALTERNATIVE OPTIONS

There were no cases of subjects who mentioned decisions regarding alternatives that might
have been made at the point of making decisions regarding activities. Therefore there will be no
discussion of alternative options here.

DECISION TO LEAVE

The next decision presented to the subject was that concerning whether or not they should
leave. Necessarily, all of the subjects eventually considered this decision. Some subjects faced
this decision multiple times since they had either traveled to multiple drinking sites or because
the initial outcome of this decision was the conclusion that they should stay at the drinking site.
Those who initially decided to stay, eventually decided to go home, although not necessarily
directly from the first or second drinking site. Those that decided to go to a different drinking
site, often mentioned three possible alternative destinations: a bar, a party, and a restaurant.

NATURE OF DECISIONS

Destinations at the time of leaving, along with demographic characteristics, are found
below:

Destination Frequency Demographics
Go Home 445 (< 25 yrs)
(Own/Friend’s)
New Socializing 280 BAC .10% - .139%, < 25 yrs
Destination
Stay 61 Female
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LEAVING DECISION BASES

The bases for making the decisions varied widely, but could be reduced into five broad
categories. Ninety seven percent of the 1,436 bases recorded could be classified into one of the
five general categories. The categories and their frequencies are presented in the table below.

Category Frequency Percent
Personal Influence 576 40.1
Social Influence 528 36.8
Feelings of Responsibility 214 14.9
Auvailability of Alcohol 59 4.1
Effect of Previous Plans 156 1.0

Those subjects who decided to stay where they were usually stated social influences as
the bases for that choice. Subjects who decided to go home most often cited consideration of
responsibilities in their reasoning. Consideration of responsibilities were unlikely bases, however,
for those deciding to go to a new drinking site. Those subjects who did change drinking
locations were most likely to give some sort of internal state as a justification. For instance, they
might say that they were "feeling good", so they wanted the evening to continue.

Personal Influence

The most common category of basis for making a decision regarding leaving the drinking
site was that of personal influence. An internal-state basis was any justification that involved a
reference to the subjects’ feelings. The feelings could have been physical comfort, or emotional
affect. This type of basis was mentioned most frequently by those deciding to go to another
drinking site. It was less common for anyone to mention internal states as a justification for
going home or for staying at their current place. Those subjects with some college education
were less likely to mention this.

Within the general class of internal states, more specific sub-categories could be formed.
The specific sub-categories and their frequencies are presented in the following table:
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Sub-Category Frequency Demographics
Motivational State 347
Desire to be Somewhere 224 Blue-collar, High school, Full-
Else time, 1 DWI, (BAC <.10%)
Desire to Go Home 46
Physical State 140
Effect of Alcohol 61 Female
Fatigue 61
Hunger 14
Emotional State 87
Boredom 58 < $25K
Other Negative Emotions 20
Positive Emotions 5

Motivational State

An internal motivational state was the most common justification for a decision to either
stay or leave a particular drinking site.

Desire to be Somewhere Else — The most common basis given for any decision regarding
leaving was that the subjects wanted to do something somewhere else that they could not
do at their current location (224). For instance, a subject may have wanted to meet a
friend at another location, thus requiring them to leave. The implication here is that many
of the decisions to leave were efforts to continue the evening’s, or outing’s, activities.

Not surprisingly this was most often cited as a reason for going to another drinking site.
Blue-collar workers, and those with only high school educations were more likely to offer
this as a basis, as were full-time employed subjects. Those with one DWI arrest were
over-represented in reporting this, while those without any DWI arrests were under-
represented. For subjects with tested BAC levels, those with under .10% BAC were less
likely to mention this.

Desire to Go Home — There were 46 instances of subjects reporting that they were

motivated specifically to go home. This was almost exclusively considered by those who
decided to go home.
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Physical State

The subject’s physical state was the next most common type of internal state that was
mentioned. The effects of alcohol, fatigue and hunger accounted for most of those physical
states.

Effects of Alcohol — The fact that the subject was feeling a certain way due to the
consumption of alcohol was cited a number of times as a basis for this decision (61). It
was less common that this would be mentioned in conjunction with a decision to go to
another drinking site. Instead, it was more common that the subject decided either to stay
where they were, or go home. Women were more likely to mention this than men.

Fatigue — Equally likely, subjects cited that being tired played a part in their decision
(61). Not surprisingly, this was almost exclusively cited as a reason for going home.

Hunger — A much less frequently cited basis was hunger (14). The infrequency of its
occurrence precludes any further analysis.

Emotional State

Emotional or mood states were the next most frequently cited basis for making a particular
decision concerning leaving.

Boredom — Most often, when a subject considered their mood as a basis for the decision,
they reported that boredom was their mood state at the time (58). This basis was most
likely to be mentioned in conjunction with a decision to go to another drinking site.
Those making less than $25,000 a year were more likely to report this.

Other emotions — Other than boredom, feeling bad played a role in 20 decisions to leave.
Good feelings were reported to be considered five times in conjunction with a decision
regarding leaving.

Social Influence

The next most frequently cited class of bases was that of social influence. Again this
category contained those bases that dealt with specific aspects of the social environment. The
social environment could include overt social influences, unstated social influences, or other
aspects of the social situation.

In general, social influences were most likely to be considered in decisions that ended in

the subject leaving for home. Subjects with some college education were more likely to mention
this, as were those with no DWI arrests.
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The types of social influence could be further delineated into sub-categories. The sub-
categories will be addressed below.

Sub-Category Frequency Demographics
Overt Social Influence 252
Host’s Suggestion 118 Student, (Full-time), O DWIs
Other Person’s Suggestion 105 O DWis, < 25 yrs, (1 DWiIs)
Unstated Social Influence 71
Social Environment 204
Environment Unpleasant 80
Environment Pleasant 49 < $25K, Caucasian
Time Period Ended 71 Male, White-collar, Full-time,
College, Married, = $25K,
CAGE < 2, (=< 25 yrs) ]

Overt Social Influence

The most common form of social influence mentioned as a basis for making the decision
whether or not to leave involved some sort of overt influence.

Host’s Suggestion — The most common of the overt social influences to leave was that
of the host suggesting that the subject leave (118). This could have been done by
indicating that the party was over, or if the host was a bartender at a bar, that it was
closing time. This basis was most commonly mentioned by those who had decided to go
home. Those subjects in school were more likely to report this, while full-time employed
subjects were under-represented. Subjects with no DWI arrests were over-represented.
Other Person’s Suggestion — The next most frequently reported basis was that of a
suggestion from some other person, usually a friend (105). This was never offered as a
basis for staying at the event. Subjects with no DWI, and those who were under 25 years
old were over-represented in stating this, while subjects with one DWI were under-
represented.

Unstated Social Influence
While less commonly recorded than overt social influence, subjects identified a variety
of unstated social influences that influenced their decision regarding leaving (71). The fact that

others were leaving, or getting ready to leave was a common example of such non-verbal,
possibly non-intentional influence.
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Social Environment

Aspects of the social environment sometimes cued the subject to either stay or leave.
Sometimes it was a qualitative evaluation of the social situation, for instance, thinking that a party
was not very good. Other observations suggested the passing of a given time period, which cued
the subject that it was "time to leave."

Environment Unpleasant — Being in an unpleasant environment was the most common
of these bases (80). This was a common basis for those deciding to go to another
drinking location. It was less common for those deciding to go home. This of course
implies that those subjects considering the unpleasantness of the environment were still
motivated to continue the episode, but merely needed to find a new location. Those
subjects who decided to go to a bar upon leaving were the most likely to mention this
basis.

Environment Pleasant — Not everyone was in an unpleasant environment. Some of the
subjects reported that the fact that they were in a pleasant environment was considered
as a basis to leave (4). While they may have considered the pleasant quality of their
environment, they still decided to leave. So the quality of the environment must have
been discounted by some other factor making them want to leave. Those subjects earning
less than $25,000 a year were more likely to state this, as were Caucasians.

Time Period Ended — Other than the quality of the time being spent, the quantity of that
time was also a factor. Specifically, when its time to go, people leave. Subjects reported
that one of the bases that they used in the decision to leave was that it was time to go
(71). Often they felt it was time to leave because the dinner or party was over. Not
surprisingly, this was not a basis that was considered by those who chose to stay at their
current location. Men were more likely to consider this than women. White-collar, full-
time workers, and those with some college education were also more likely to mention
it. Married subjects were more likely to mention this, as were those who made more than
$25,000 a year. Also, those that scored less than two on the CAGE questions were over-
represented, while those under 25 years old were under-represented.

Feelings of Responsibility

At times, subjects reported considering their responsibilities when deciding whether or not
to leave. They may have cited a responsibility to drive, work, or to use the time more efficiently.
Of course, at times the consideration of responsibility was only a factor because the subject felt
free from responsibilities. Responsibilities in general were more likely to be considered by those
who chose to go home. Those in school at the time of the study were less likely to mention
responsibilities, as were single people, and those who make less than $25,000 a year. Subjects
who scored less than two on the CAGE questions were more likely to consider them however.
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The specific responsibilities that were considered are addressed below.

Sub-Category Frequency Demographics
Good Use of Time 95
Work Related 48
Responsibilities at Home 26 Female
Other 25

Good Use of Time

Many of the subjects felt that spending their time appropriately was an important factor
in their decision regarding whether or not to leave. Some thought that staying would be a poor
use of their time. Those deciding to go home were the most likely to mention this, while this
was rarely mentioned as a reason to stay, or move to another drinking site. None of the
demographic variables demonstrated a significant relationship with the consideration of this basis.

Work Related

The next most frequent type of responsibilities mentioned were those concerning work
(48). Again it was most frequently considered by those choosing to go home.

Responsibilities at Home

A less common basis that was considered were responsibilities at home. When they were
mentioned the issue was usually related to child care. Some subjects mentioned that they needed
to relieve a baby-sitter, others were less specific, only saying that they needed to get back to their
children. Just as with the consideration of responsibilities in general, this specific responsibility
was considered most frequently by those choosing to go home. Women were more likely to
report considering this than men.

Other

Other responsibilities were also mentioned, particularly having some other commitment
(25), and needing to drive (11).

Availability of Alcohol
For some subjects, the availability of alcohol influenced their decision regarding leaving
(59). Particularly, when the alcohol ran out, the subject decided to leave. This was more

common for those subjects deciding to go to a different drinking location. Blue-collar workers
were more likely to consider this than white-collar workers. And those subjects that scored two
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or greater on the CAGE questions were more likely to report considering this, as were those
subjects under the age of 25. Subjects over 35 were less likely to report this basis.

Effect of Previous Plans

The least frequently cited category of basis was that of previous plans. Only fifteen
instances of subjects considering their previously made plans when deciding whether or not to
leave were recorded. For most of those instances in which it was considered (10), the subjects
decided to go to another drinking location. This basis was not considered frequently enough to
warrant further analysis with the demographic variables.

ALTERNATIVE OPTIONS

Alternatives that might have been taken at the point of deciding whether to leave, along
with their frequencies, are listed in the table below. Following the table is a discussion of
benefits of, and reasons for not pursuing, the most frequently mentioned alternatives.

Alternative Frequency
Stay Over Night 124
Stay at Event Longer 53
Stay to Eat 5
Stay to Drink Coffee 4
Plan to Stay Overnight 3

Stay Over Night

The most frequently cited alternative to leaving was to stay over night. Most subjects
mentioning this meant staying at the location where they were drinking, however 32 subjects
suggested different locations. Twenty eight thought going home with a friend was an alternative,
while four others thought going to a friend’s house that was near the location was possible.
Those that considered this alternative offered a variety of factors that affected the outcome of
their decision. Cost was an attractive element to this alternative for twenty eight subjects. Ten
subjects mentioned that this would have helped them reduce the possibility of the negative
consequences of drunk driving. But thirteen subjects thought that this was an unattractive
alternative because staying over would not have been fun. Eleven thought that it would have
been too inconvenient to be practical. And some subjects (10) thought it was unnecessary.

Stay at Event Longer

Another alternative mentioned by many of the subjects was to delay leaving to allow
themselves time to sober up. The reasons for or against this alternative varied from subject to
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subject. No clear advantage or disadvantage predominated the thinking of those who offered this
alternative.

DECISION TO DRIVE

This section deals with the decision to drive after drinking. Of the 2,039 bases recorded,
more than 97% were classifiable into one of seven major categories. The frequencies and
percentages for these categories are shown in the table below:

Category Frequency Percent
Personal Influence 821 40.3
Responsibility 593 29.1
Social/Environmental Influence 213 10.4
Availability of Transportation 207 10.2
Vehicle-Related Factors 61 3.0
Effect of Plans 48 24
Normal/Past Behavior 43 2.1
Miscellaneous 53 2.6

Decisions to drive were most often based on a response to personal influence.
Responsibility was also frequently cited as a basis for the decision to drive after drinking.
Social/environmental influence and economic considerations were cited less often. Vehicle-
related factors, plans, and normal/past behavior were less likely to be mentioned.

Personal 'Inﬂuence

Ninety nine percent of bases relating to personal influence were further classified into four
sub-categories. The frequencies of these categories are shown, with demographic information,
in the following table:
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Sub-Category Frequency Demographics
Physical Influence 701
Did Not Feel Effects of Alcohol 456 Blue-collar, Full-time, High school,
Married, African-American, BAC
<.10%, 35+ yrs
Did Not Think Effects of Alcohol 60
Would Affect Driving
Felt Effects and Thought Driving 38 Student, College, = $25K, O
Would Be Somewhat Unsafe DWIs, BAC <.10%, CAGE < 2
Felt Effects and Thought Driving 17 College, = $25K
Would Be Very Unsafe
Amount of Alcohol Consumed 51 BAC <.10%
Perceived BAC 15 Full-time
Taken Steps to Counteract 12
Drinking
Goals 60
/Presence Not Conducive to Goals 38 Blue-collar, High school, 1 DWI
Presence Conducive to Goals 11 1 DWI
Stated Desire 38
Desire to Be Somewhere Else 23 Underemployed
Desire to Drive 9
Wanted to Go to More Comfortable Place 17 Female
Miscellaneous 5

Most personal influence bases involved physical influence. Less than 8% involved goals.

The desire to go to a more comfortable place and other stated desires were rarely mentioned.

Physical Influence

Eighty five percent of personal influence bases related to some type of physical influence.

Did Not Feel Effects of Alcohol — Subjects often stated that they made a decision to
drive based on not feeling the effects of alcohol (456). Subjects who decided to drive
home alone or to drive to someone else’s home alone, often cited this as a reason.
Subjects who drove home with someone else in the car were not as likely to cite this.
Subjects with only a high school education were more likely to mention this than those
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with more education. Blue collar subjects and married subjects were over-represented.
Subjects employed full-time were over-represented and students were under-represented.
Caucasians were less likely than African-Americans and other races to mention this.
Subjects age 25 and under were under-represented, while subjects age 35 and over were
over-represented. Subjects with no DWIs were under-represented and subjects with at
least one DWI were over-represented. Subjects with BACs under .10% were over-
represented and subjects with BACs of .14% or greater were under-represented.

Did Not Think Effects of Alcohol Would Affect Driving — Some subjects reported that
while they felt effects of alcohol, they did not feel that their driving would be negatively
affected (60).

Felt Effects and Thought Driving Would Be Somewhat Unsafe — Subjects occasionally
stated that they felt the effects of alcohol and thought driving would be somewhat unsafe.
Subjects who reported that they drove carefully to avoid negative consequences were
over-represented among this group. Subjects who reported poor driving behaviors were
under-represented. Students were over-represented. Subjects with some college were
more likely than those with only a high school education to mention this basis. Subjects
with incomes of $25,000 a year or above were more likely than those with lower incomes
to mention this basis. Subjects with BACs less than .10% were over-represented.
Subjects with one DWI were under-represented. Subjects with no prior DWIs were over-
represented. Subjects with CAGE scores of 0 or 1 were over-represented and subjects
with CAGE scores of 2 or more were under-represented.

Felt Effects and Thought Driving Would Be Very Unsafe — Some subjects felt the effects
of alcohol and thought driving would be very unsafe (17). Subjects with some college
often mentioned this basis. Those subjects with only a high school education never
mentioned that they felt driving would be very unsafe. Subjects with incomes under
$25,000 a year were less likely than subjects with incomes of $25,000 a year or more to
mention this basis.

Amount of Alcohol Consumed — Sometimes subjects based their decision to drive on the
amount of alcohol consumed (51). Subjects with BACs under .10% were over-represented
in this group.

Perceived BAC — Subjects infrequently mentioned that their decision to drive was based
on their perceived BAC (15). Subjects employed full-time were over-represented among
this group.

Taken Steps to Counteract Drinking — It was uncommon for subjects to base their
decision to drive on their having taken steps to counteract the effects of drinking (12).
No significant relationships were found between having had taken steps to counteract
drinking and any demographics or specific decisions.
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Goals

Miscellaneous — Other bases mentioned were being hungry (6), tired (8), and sick (2).

Occasionally, personal influence related to goals.

Presence Not Conducive to Goals — Subjects sometimes mentioned driving because their
presence at their current destination was not conducive to their goals (38). These subjects
may have wanted to be somewhere else to see someone or do something. Among this
group, subjects driving home were under-represented. Subjects driving to other non-
socializing destinations were over-represented. Subjects driving to these other destinations
alone were also over-represented. Blue-collar subjects were more than twice as likely to
cite that their presence was not conducive to their goals as white-collar subjects. Subjects
with a high school education were more likely than those with more education to cite this.
Subjects with no DWIs were under-represented. Subjects with one DWI were over-
represented.

Presence Conducive to Goals — Subjects rarely reported that they made a decision to
drive based on their presence at a location being conducive to their goals (11). Of those
who mentioned this basis, subjects driving home were under-represented, while subjects
driving to other non-socializing destinations were over-represented. Caucasian subjects
were under-represented. Subjects with one DWI were over-represented.

Miscellaneous — The other bases for driving that were mentioned were that presence at
the location was not furthering goals as expected (5) and driving was conducive to goals

(6).

Stated Desire

Personal-pressure bases sometimes included stated desires.

Desire to Be Somewhere Else — Desire to be somewhere else was occasionally- a basis
for driving after drinking (23). Subjects driving to a new socializing destination often
cited a desire to be somewhere else. Subjects part-time or unemployed (underemployed)
were over-represented.

Desire to Drive — 9 subjects mentioned a desire to drive as a basis for their decision to
drive after drinking.

Miscellaneous — Other bases cited were: desire not to be somewhere else (1), desire not
to take advantage of an alternative to driving (2), and avoid an accident (2).
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Wanted to Go to More Comfortable Place

Subjects sometimes mentioned that they wanted to go to a more comfortable place. A
more comfortable place may have meant a friend’s home. It is not surprising therefore, that
subjects driving home were over-represented. Females were also over-represented.

Responsibility

Responsibility-related bases were further classified into three sub-categories. The
frequencies and demographic information for these categories are found in the following table:

Sub-Category Frequency Demographics
Consequences 414
Considerable Chance of Being Caught 108 Female, Student, < 25
yrs, College, Caucasian
Situation Reduced Chance of Being Caught 86 Caucasian, O DWIs, < 25
yrs
Safety 40 White-collar, College,
Caucasian, 0 DWIs
Did not Consider Negative Consequences 39 Blue-coliar, High school, 1
or more DWis
Small Chance of Negative Consequences 31
Possible to Avoid Negative Consequences 26 O DWIs, College, White-
collar
Considered Negative Consequences 22 26-34 yrs
No Negative Consequences - 21
Driving 1562
Driving Was Preferable to Other Solutions 121 Female, < 25 yrs, White-
collar, Student, College
Effect of Who Drove To Drinking Location 18
Responsibility to Be Elsewhere 27 Female, Blue-collar, <

$25K, 1 DWI

Consequences were a factor in almost seventy percent of responsibility bases. Driving was
mentioned less frequently. Responsibility to be elsewhere was considerably less likely to be

cited.
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Consequences

Responsibility bases often related to consequences.

Considerable Chance of Being Caught — Many subjects mentioned that there was a
considerable chance of being caught driving after drinking (108). Subjects who reported
that they were motivated to drive carefully often stated this. Subjects who engaged in
behaviors to cope with being drunk and subjects who mentioned specific careful driving
behaviors, however, were under-represented. Females and students were over-represented.
Subjects age 25 and under were over-represented and subjects age 35 and over were
under-represented. Subjects with some college were five times more likely than subjects
with only a high school education to mention a considerable chance of being caught.
Caucasian subjects were over-represented and African-Americans under-represented.

Situation Reduced Chance of Being Caught — Some subjects believed that the situation
(e.g., short distance, back roads) reduced the chance of being caught (86). Subjects who
made the decision to drive home based on this belief were over-represented, while
subjects who drove to other non-socializing destinations were under-represented.
Caucasian subjects were over-represented and African-Americans under-represented.
Subjects with no DWIs were over-represented and subjects with one DWI were under-
represented. Subjects age 25 and under were over-represented. Subjects age 35 and over
were under-represented.

Safety — While subjects were more likely to be concerned with legal consequences than
safety, some subjects did cite safety concerns as a basis for driving carefully (40).
Subjects citing that they were motivated to drive carefully by fear of police or an accident
were over-represented among this group. White-collar subjects were over-represented.
Subjects with a college education were six times more likely to cite safety than subjects
with only a high school education. Caucasian subjects were over-represented. Subjects
with no DWIs were over-represented, while subjects with one DWI were under-
represented.

Did Not Consider Negative Consequences — Some subjects (39) did not consider that
driving would be unsafe or likely to result in being caught. Those driving to non-
socializing destinations other than home were likely to state that they did not consider the
consequences. Blue-collar subjects were over-represented, as were subjects with only a
high school education. Subjects with no DWIs were under-represented. Subjects with 1
or more DWI were over-represented.

Small Chance of Negative Consequences — Occasionally, subjects mentioned that they
felt there was only a small chance of negative consequence (31). Subjects who decided
to drive home often stated that their decision was based on this. Subjects who drove to
other non-socializing destinations were under-represented in this group. Subjects driving
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to new socializing destinations never mentioned that they felt there was only a small
chance of negative consequences.

Possible to Avoid Negative Consequences — Some subjects drove because they felt that
it was possible to avoid negative consequence (26), by driving slowly or more carefully.
White-collar subjects were over three times more likely to state this than blue collar
subjects. Subjects with some college education were over ten times more likely than
subjects with only a high school education to mention this. Subjects with no DWIs were
over-represented.

Considered Negative Consequences — Some subjects mentioned that they did consider
negative consequences at the time of leaving their current location (22), whether or not
they eventually drove. Subjects age 26 to 34 years-old were more likely than subjects 25
and under to mention this concern.

No Negative Consequences — The belief that there were no potentially negative
consequences influenced subjects’ decisions to drive (21). Subjects who decided to drive
home were most likely to base their decision on this belief.

Driving
Driving responsibility was sometimes mentioned by subjects.

Driving Was Preferable to Other Solutions — Subjects often mentioned that their driving
was preferable to other solutions, including having someone else drive (121). Subjects
who drove home with someone else in the car often cited that their driving was preferable
to other solutions. Subjects who drove home alone were under-represented. Subjects who
drove someone else’s car home (who they came with) were over-represented. Females
were over-represented. White-collar subjects were twice as likely as blue-collar subjects
to cite this. Students were over-represented and subjects employed full-time under-
represented. Subjects with some college were over five times as likely as subjects with
a high school education to believe that their driving was preferable to other solutions.
Subjects age 25 and under were over-represented.

Effect of Who Drove To Drinking Location — Occasionally, subjects based their decision
to drive on who drove to the drinking location (18).

Responsibility to Be Elsewhere

Responsibility to be elsewhere was mentioned infrequently. Subjects who drove to
someone else’s home were likely to cite responsibility to be elsewhere as a basis for that decision.
Females were over-represented. Blue-collar subjects were over four times more likely than white-
collar subjects to mention this basis. Subjects with incomes under $25,000 a year were more than
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three times as likely as subjects with higher incomes to report a responsibility to be elsewhere.
Subjects with one DWI were over-represented. Subjects with no DWIs were under-represented.

Social/Environmental Influence
Bases relating to social/environmental influence were classified into three sub-categories.

All but 2% were classifiable. The frequencies and demographics for these categories are shown
in the following table:

Sub-Category Frequency Demographics
Overt Social Influence 84 BAC .10% - .139%
Environmental Effects 70 Blue-collar, Single, < $25K
Unstated Social Influence 55 High school, < 25 yrs, Caucasian, 1

DWI, BAC .10% - .139%

Miscellaneous 4

Almost 40% of social/environmental bases dealt with overt social influence.
Environmental effects were mentioned almost as frequently. Unstated social influence was
mentioned less often, but still frequently.

Overt Social Influence

Subjects often cited overt social influence as a basis. Overt social influence may have
meant that driving was suggested by others (60), driving was discouraged by others (3), or there
was no influence not to drive (18). Subjects driving home with someone else, and subjects
driving to someone else’s home with someone else, were especially likely to cite overt social
influence. Subjects with BACs of .10% to .139% were more likely than those with higher BACs
to base their decision on this basis.

Environmental Effects

Environmental effects were often cited by subjects as a basis for driving after drinking.
Environmental effects included the situation being conducive to driving (39), the situation being
conducive to driving more than necessary (17) and the situation not being conducive to driving
(2). Subjects who drove home with someone else often cited environmental effects as a factor
in their decision. Blue collar subjects were over-represented. Single subjects were over nine
times as likely as married subjects to mention environmental factors. Subjects with incomes
under $25,000 a year were more likely than subjects with higher incomes to cite this.
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Unstated Social Influence

Subjects sometimes mentioned unstated social influence. Examples of unstated social
influence were others had no transportation (20), others had a reason not to drive, such as an
expired license (16), there was an unstated understanding (7) and others were discussing the
likelihood of drivers being pulled over (1). Subjects who made the decision to drive to someone
else’s home were likely to cite unstated social influence but subjects driving to their own home
were not. Subjects driving to non-socializing destinations other than home were under-
represented. Subjects driving to someone else’s home with someone else in the vehicle were
over-represented. Subjects with a high school education were more likely than subjects with
more education to mention unstated social influence as a basis. Subjects age 25 and under were
over-represented and subjects over age 35 were under-represented. Caucasian subjects and
subjects with one DWI were over-represented. Subjects with BACs under .10% were under-
represented and subjects with BACs of .10% to .139% were over-represented.

Availability of Transportation
The availability of transportation was classified into alternatives to driving and vehicle

availability. The frequencies and demographics for these sub-categories are shown in the table
below:

Sub-Category Frequency Demographics

Alternatives to Driving 127

Ride Was Not Available 69 26-34 yrs

Did Not Consider 29 CAGE < 2

Alternatives

Availability of Place to Stay 11

Ride Was Not Feasible 5
Availability of Vehicle 80 Full-time, Caucasian

Over 60% of economic consideration bases related to alternatives to driving. Availability
of vehicle was cited less frequently.

Alternatives to Driving
Availability of alternatives to driving was often a factor in making the decision to drive.
Ride Was Not Available — Subjects mentioned that their decision to drive was based on
there being no ride available (69). Subjects who decided to drive to a new socializing

destination or home alone often cited this as a basis for that decision. Subjects age 26-34
were over-represented and those age 35 and over were under-represented.
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Did Not Consider Alternatives — Some subjects drove because they did not consider
alternatives (29). Subjects who decided to drive home alone were over-represented.
Subjects with a CAGE score of 0 or 1 were over-represented and subjects with CAGE
scores of 2 or more were under-represented.

Availability of Place to Stay — Subjects rarely mentioned that the availability of a place
to stay played a role in their decision to drive (11).

Ride Was Not Feasible — 1t was uncommon for a subject to mention that a ride was
available but not feasible (5).

Availability of Vehicle

Subjects sometimes cited availability of a vehicle as a basis for driving. Availability of
a vehicle may have meant that the vehicle was available or convenient (73), the vehicle was
unavailable or inconvenient (6), or one vehicle was more convenient than another (1). Subjects
who were employed full-time and subjects who were Caucasian were over-represented. It was
unusual for subjects who drove home with someone else in the car to cite vehicle availability as
a reason for the decision they made.

Vehicle-Related Factors

Vehicle-related factors were further categorized into two categories. The frequencies and
demographics for these sub-categories are shown in the following table:

Sub-Category Frequency Demographics
Vehicle Ownership 49 Single, 1 DWI
Vehicle Characteristics 12
e ——— ——

Most vehicle-related factors dealt with vehicle ownership, as opposed to vehicle
characteristics.

Vehicle Ownership

The decision to drive was often based on vehicle ownership. Vehicle ownership usually
related to the subject owning the vehicle (46). Subjects only mentioned that someone else owned
the vehicle a few times (3). Subjects driving home with someone else in the car often cited
vehicle ownership as a basis for their decision. Single subjects were more than ten times as
likely to cite vehicle ownership as a factor in the decision to drive than were married subjects.
Subjects with one DWI were over-represented and subjects with no DWIs were under-represented.
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Vehicle Characteristics

It was uncommon for subjects to mention vehicle characteristics as a factor in their
decision to drive. When vehicle characteristics played a part in the decision it was because the
vehicle had a manual transmission or the decision was based on the vehicle’s attractiveness.

Effect of Plans

Some decisions were affected by some previous plan that had been made. Bases for these
decisions were classified into four categories. The frequencies of these categories and
demographic information can be found in the following table:

Sub-Category T;-r-equency Demographics
Plans Made and Kept 18 0 DWIs, CAGE < 2
No Plans 14
Had Plans But Deviated 11
Had Plans But Situation 5
Changed ]

Plans Made and Kept

Subjects occasionally mentioned that they made plans and kept them. These plans
included drinking and driving (8), plans to have the party member who was least affected drive
(1) or to drive a short distance to find a place to stay, rather than driving all the way home (2).
Subjects making a decision to drive to someone else’s home often mentioned keeping to a plan
as a basis. Subjects with no DWIs were over-represented and subjects with one DWI were under-
represented. Subjects with a CAGE score of 0 or 1 were over-represented, while subjects with
a CAGE score of 2 or more were under-represented.

No Plans

Few subjects mentioned that their decision to drive was based on having no plans
concerning driving after drinking.

Had Plans But Deviated

Subjects rarely mentioned that they had plans, which they deviated from, that resulted in
their decision to drive.
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Had Plans But Situation Changed

It was uncommon for subjects to base their decision to drive on having the situation
change around plans that were made previously. For example, a friend may have wanted to leave
earlier than planned or a party may have lasted longer than expected.

Normal/Past Behavior

Normal/past behavior bases were further classified into four sub-categories. The
frequencies for these tables are found below:

Sub-Category Frequency Demographics
Had Driven in That Condition 17
Before
Always Drive 11
Always Drink and Drive 9
Always Drive in Certain 6
Manner

Had Driven in That Condition Before

A number of subjects (17) based their decision to drive on having driven in that condition
before. :

Always Drive

Many subjects (11) stated that they made the decision to drive because they always drive.

Always Drink and Drive

Some subjects (9) mentioned that they based their decision to drive on the fact that they
always drink and drive.

Always Drive in Certain Manner

A few subjects (6) attributed their decision to dive after drinking to a characteristic way
of behaving.

ALTERNATIVE OPTIONS

Many of the subjects offered alternatives to their decision to drive after drinking. These
alternatives are listed along with their frequencies in the table below. Following the table is a
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discussion of the most frequently mentioned benefits of, and reasons for not pursuing, the

alternatives.
Alternative Frequency

Get a Ride 256
Take a Taxi 183
Have Someone Else Drive 143
Walk 59
Take Bus 26
Sleep in Vehicle 19
Stay in Hotel 15
Give the Keys to Someone 6

Get a Ride

The most common alternative discussed was getting a ride from someone else. This could
have meant someone who was at the event already (124), or calling and getting a ride from
someone who was not at the event (131). These two alternative ride options will be discussed
separately.

Call For a Non-Participant — Aside from asking those already at the event for a ride,
some of the subjects mentioned that they could have called someone else to come and
pick them up. The most frequently mentioned advantage to such a decision is that it
would be cheap (38), while the most frequent disadvantage cited was that it would be too
much bother for the other person (24). Twelve subjects also mentioned that doing this
would cause inconvenience. For instance, the subject would have to leave a car
somewhere.

Another Guest — Accepting a ride from another participant in the event was an option
commonly discussed. The most often cited benefit of this alternative was that it was
cheap (35). However, many subjects also mentioned some negative aspects of such a
decision, particularly, the other person that they would get a ride from was also drunk
(28) and leaving their car at the event would be inconvenient (27). Fifteen subjects
thought that they would be inconveniencing another person if they asked that person for
a ride.

' Take a Taxi

The next most frequently mentioned alternative was to take a taxi. Cost was the most
commonly cited problem with this alternative (63). Forty three subjects stated that taking a taxi
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would cause them some sort of inconvenience. Usually this was that they would have to leave
their car. Married subjects were more likely to state this concern.

Have someone else drive

Another alternative frequently cited was to have someone else drive the subject’s car.
Such an option would eliminate the problems of leaving a car at the site, and the expense of a
taxi. Of those who considered this a plausible alternative, 34 thought that there was no one in
a better condition to drive their car, and 13 thought that it would be too much of an imposition
to have another person drive their car.

Walk

Of those who thought that walking was an alternative, seventeen thought that they were
too far from their homes. Thirteen thought that the inexpensive nature of the alternative was
positive, however.

Take Bus

Twenty six subjects mentioned taking a bus as an alternative. However, eleven of those
subjects thought that doing so would be too inconvenient.

Sleep in Vehicle

Nineteen subjects suggested that sleeping in their vehicle would have been an alternative
that could have prevented them from leaving and driving after drinking. This alternative was
exclusively mentioned by men. Blue-collar workers were also more likely to mention this
alternative. However, five of these subjects reported feeling that it was not absolutely necessary
that they sleep in their cars.

Stay in Hotel

Fifteen subjects thought staying at a hotel could have been a viable alternative to driving
home after drinking. There were too few instances of this alternative for further analysis of the
basis for rejecting it.

Give The Keys to Someone

Six subjects suggested that giving their keys to someone else was the best way of avoiding
drinking and driving at this point.
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DEMOGRAPHICS AND DECISION BASES

From the results presented thus far, it as apparent that a number of demographic variables
were related to decision bases. Some demographic variables were found to relate to more bases
than others. This section summarizes the demographic variables appearing in the previous tables,
in decreasing order of frequency. It is important to recognize that the number of relationships
examined assures the appearance of some apparently significant relationships by chance alone.
Consequently, any conclusions drawn from the patterns and frequency of their significant
relationships are offered tentatively.

This analysis of decision bases in terms of demographics will not identify all the specific
decision bases relating to each demographic variable. To do so would be to restructure the entire
presentation of results in terms of demographics rather than decision bases. Reference will be
made to the decision categories related to many of the demographic variables. For more detailed
information, the reader may consult the tables associated with those categories.

Previous DWIs

Interestingly, the most frequently significant variable was previous DWI experience.
Subjects were divided into three groups, those with no DWIs, those with one DWI, and those
with two or more DWIs. In keeping with the axiom that the best predictor of future behavior
is past behavior, the subjects’ past behavior seemed most likely to influence their decision bases.
There were 52 instances of this variable demonstrating a significant relationship with a decision
basis. Over half of these relationships were found to be in the decisions regarding planning to
drink, and decisions concerning actual drinking. In general, those who had some sort of DWI
record were more likely to mention personal influences throughout their interview, e.g. influences
upon the choice of transportation and choices made just prior to or during drinking. There is also
a slight tendency for those with DWIs to cite social and environmental influences. It is possible
that this reflects a real difference in their susceptibility to such influence agents. Alternatively,
those with DWI records may be more likely to offer such external attributions for their behavior
as part of a strategy for preserving a positive self-evaluation. It may be less threatening to blame
being arrested for a DWI on the influence of others than on internal states and motivations.

Subjects with no DWI arrests were more likely to mention considering the consequences
of impaired driving in their plans than those with prior DWIs. Again, it is worth remembering
that although they may have considered the consequences, all of these subjects ultimately drove
while impaired. They were also less likely to indicate that their decisions were based on a
routine, or typical pattern of behavior. This may reflect the fact that multiple DWI arrests is an
indication of alcohol problems. Therefore, one would expect those with DWI arrests to be more
likely to have a routine drinking pattern.
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Employment Status

Employment status was the next most frequently significant demographic variable. There
were 39 instances of a significant relationship between levels of this variable and the mentioning
of a specific basis. The most useful distinction seemed to be that of student vs subjects employed
full-time. Students were more likely to go out because of a party, and were more concerned with
the cost of their drinks. This, of course, likely reflects the general lifestyle of students. Full-time
workers were more likely to mention patterns of drinking-related activity, possibly reflecting the
fact that they were older and therefore had the time to develop patterns of behavior. It may also
be that those who are old enough to have full-time employment and yet still drink to the point
of considering themselves intoxicated could be more likely to have a problem with alcohol. Part-
time or unemployed (underemployed) status was infrequently over- or under-represented in
mentioning a specific basis.

Age

Another frequently significant demographic variable was age (41). This may not be
surprising given that employment status was such an important variable. Being a student was
strongly associated with being under 25 years of age. So it was not surprising that frequently
when students were over- or under-represented, those under 25 years of age were also over- or
under-represented. Both variables (age and employment) are probably measures of the social
environment of the subjects. The earlier analysis of decision bases showed students, and younger
people, are more likely to find themselves going to where drinking is a central activity, and to
go out drinking in larger groups. The differences in environments necessarily makes certain
decision bases relevant. For instance, one must be at a party in order for the fact that the party
is going well to influence one’s decisions.

Education

Another demographic variable that was found to be commonly significant was education.
Just as with age, education was necessarily related to the employment variable. Those who were
classified as students were almost always college students. Therefore, students were almost
always classified as having at least some college. There were 28 significant relationships found.
However, no consistent patterns within these relationships were observed.

Gender

Although gender is one of the most salient distinctions that one can use to classify
subjects, it was not the most likely to produce significant relationships. There were 24 instances
of such significant relationships. Women were more likely to report being affected by social
influences and to consider their responsibilities. For instance, they were over-represented in
reporting pressure from other people when deciding whether or not to drink. Men were more
likely to be influenced by the occasion itself. For instance, they were more likely to cite the fact
that they were participating in a leisure activity when deciding whether or not to drink. There
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are a number of explanations for this difference. The first is straight forward, women are more
affected by social influences. A second possible explanation is that men and women vary in their
reporting of social influences. Reporting differences could occur because women may be more
capable of consciously detecting the presence of social pressure, thus making them more able to
report it, or they may relate their bases in such a way that they appear to be more social. There
is another plausible explanation that stems from data generated in this study. It seems likely that
women participating in this study were more likely than men to mention social forces upon their
decisions because they were more likely to be going out with friends. None of these explanations
are mutually exclusive, however, making the possibility of a combination of explanations seem
likely.

Marital Status

Marital status was the next most frequently significant variable. There were 23 instances
of significant relationships between marital status and the frequency of a decision basis. There
were no discernable patterns to these relationships however.

Occupation

There were also 23 significant relationships found between occupational classifications and
decision bases. This variable was a measure of occupation type. People were classified as either
being "blue-collar" meaning technical, service, and other of the more physical occupations, or
"white-collar" in reference to professional, managerial, sales, and other occupations that are
primarily mental. The significant relationships were found in spite of the crudeness inherent in
a dichotomous split of this type. Generally speaking, white-collar workers were more affected
by social and environmental variables, while blue-collar workers were more affected by internal
states and motivations. For example, the earlier analysis of bases for decisions to drink showed
that white-collar workers were more likely to state that they drank because others around them
were drinking, while blue collar workers were more likely to state that they drank because they
were feeling bad. Again, this difference may reflect a difference in drinking patterns, with white-
collar subjects more likely to drink socially, or it may reflect a difference in communicating
reasons for their drinking behaviors.

Race
Just as with gender, race is another highly salient demographic variable, and just as with
gender, there were relatively few instances of significant relationships between race and decision

bases. There were 21 instances of such relationships. There were no discernable patterns to these
relationships however.

Income

A dichotomous variable (above or below $25,000 a year) was constructed to indicate
income levels. There were 19 significant relationships between levels of this variable and
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decision bases. Those making less money were more likely to mention bases that involved
negative feelings. For instance, they were more likely to drink because they were feeling bad.
And not surprisingly, they were also more likely to consider the cost of the activity that they
were engaged in.

CAGE Score

Whether or not the subject answered "yes" to two or more of the CAGE questions related
to the likelihood of mentioning a specific bases 17 times. The CAGE questions are frequently
used as an indication of a drinking problem. There were no discernable patterns to these
relationships however.

Weekly Consumption

Another indication of the subjects’ drinking behavior is their weekly consumption. A
median split was performed on the reported weekly consumption so that two groups were made,
light (less than 8.23 drinks per week) and heavy drinkers (more than 8.23 drinks per week).
There were 10 significant relationships found between the levels of this variable and the reporting
of specific bases. Not surprisingly, heavy drinkers were more likely to report typical patterns of
behavior as bases, while light drinkers were more likely to mention external reasons for their
behaviors.

RESULTS OF DEBRIEFINGS

When all interviews had been finished, interviewers from each site were debriefed for
there impressions of:

. Common Behavioral Patterns and Circumstances Leading to Drinking and Driving
- trends that they might have noticed that may not have been evident from looking
at the body of data collected.

. Suggested Countermeasures - drinking and driving countermeasures that seem to
be potentially effective, based on impressions made during the interview process.

The major impressions of interviewers with regards to these issues are summarized below
Common Behavioral Patterns and Circumstances

What follows is a summary of opinions expressed by interviewers concerning common
behavioral patterns and circumstances that they found during their interviews. It is important to
note that these statements are based on opinions of individual interviewers with exposure to
relatively small samples of subjects. It is not intended that they be given the same weight as the
results of the analysis of the data. In many cases interviewers came to similar conclusions and
often their opinions agreed with findings of the analysis of data. However, in some cases
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interviewers expressed opposing opinions. These opinions are not presented as objective scientific
findings but as expressions of opinion that raise issues not specifically addressed by other

analyses.

Ineffectual Plannin

. Some people plan to drink and drive from the outset. Some of the episodes were
habitual plans — people do the same thing every weekend. This came up more
in the over-thirty crowd.

. Many people give little thought to the possibility that their behavior will lead to
drinking and driving. "I just didn’t think about driving home while I was
drinking." It’s almost as though there was no way to foresee that the drinking part
of the situation would be linked to the driving part. "When it was time to drive
home I suddenly realized that I was too drunk to drive home, but at that point
there was nothing I could do about it." This is linked to the idea some subjects
expressed that they never really realized how impaired they were until they were
out of the drinking situation and walking to the car or driving.

. Some people plan to stop drinking early and stay for an hour after, but do not
realize how long it takes to sober up.

Unforeseen Changes in Circumstances

. A few people had gotten drunk and then encountered a misfortune which required
that they drive somewhere. (e.g., one man’s mother died, one woman’s cousin got
shot, a couple of people’s cars or friend’s cars broke down and they needed rides).

. Some people make plans that would avoid drinking and driving then circumstances
change; the designated driver leaves or gets drunk, the subject plans to spend the
night but then everybody (including the host) leaves for a bar.

Reasons for Drinking
Emotions

. Celebrating was a frequent reason given for drinking. The word "reunion" came
up a lot, e.g., celebrations involving seeing old friends kept popping up. Many
people mentioned being motivated to drink due to having a really good time. This
may be due to the fact that most of these people were driving after drinking at
social events.
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Many people mentioned drinking due to stress. This included immediate stress,
e.g., fights with significant others and work problems and longer term stress, e.g.,
working hard, money problems, separation or divorce.

Some interviewers felt that working-class people were inclined to say that they
drink out of stress, whereas college students and younger people were likely to
associate drinking with good times. This matches findings of interactions between
decision bases and demographics. Some interviewers felt that people drink
because they feel good while others felt the opposite, i.e., that people mostly drink
because they feel bad. Differences between these impressions are understandable
when one considers with whom the interviews took place. Interviewers of DWIs
and blue collar subjects heard primarily stories of stress-related drinking. Those
that heard primarily stories of feeling good as a reason for drinking tended to be
interviewing subjects who were younger and/or more likely to drink due to social
influences.

Some people seemed to drink due to loneliness or boredom.

Cost and Quantity

Cheap drinks or unexpected free drinks were often listed as a reason for people
to drink more than they planned. These happened when someone knew the
bartender, someone bought them drinks, at weddings, etc. Some bars also charge
a set fee where people can drink as much as they want for a flat price.

Many people "warm up" by drinking before they leave home. For people over
college age, this seems to be a social lubricant. Younger people most often say
that they do this because drinks are cheaper at home than in a club so they are
saving money by getting a start on drinking.

Some young women mention going out with very little money or even none at all.
Some say this is to keep from drinking too much, others say they know the guys
will pick up the tab. This, however, makes taking a cab impossible, and means
that they cannot eat when they’re hungry.

Buying pitchers seemed to encourage people to drink more. It is cheaper, it is
easier, it makes others encourage them to keep their glasses full.

It was suggested that it was difficult to control drinking by limiting the amount
of money or alcohol that one brings because one never knows how much alcohol
may be provided by others (e.g., people buying drinks for others). There seems
to be a feeling that it’s better to bring more alcohol than you need so that you can
share.
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Social Influences

Buying "rounds" seems to assure that everyone is drinking. There tends to be
some pressure to drink associated with this. Obviously if there are 8 people in a
group that starts buying rounds, and everyone feels compelled to buy one round,
each member would then have to drink 8 drinks.

Drinking games contributed to heavy drinking.

Attempts at intervention by others were extremely rare. When they were
mentioned it was often successful in preventing some degree of drunk driving, but
not successful enough to prevent it entirely. Subjects seemed far more likely to
be encouraged by others to drive after drinking than to be encouraged not to drive.

Common Perceptions Regarding Impairment

By and large the biggest reason people cite for not having someone else drive is
that "everyone else was as drunk or drunker than I was." It seems to the subject
that everyone was drinking as much as they were. Studies have found that college
students who drink together do tend to drink at about the same pace. However,
one man was at a family reunion, he drank a case of beer, and expressed the
opinion that everyone else had as much as he did.

Subjects often said "I thought I was o.k. to drive." Subjects felt this way while
acknowledging signs of impairment that ranged from feeling tired after having one
beer to still being able to stumble to the car. Many people feel o.k. to drive even
with signs such as slurring words. Many of the drivers said that they were o.k.
to drive but that they would have gotten a DWI if they had been pulled over.

Many people claim to have internal alarms or "signals" which tell them whether
they are drunk or buzzed.

People mention that they did not know how much they had drunk when they were
drinking from pitchers because people would fill up their glass before they had
finished the last one. The same was true about drinking kegs.

Common Perceptions about Alcohol

Some subjects believed that shots were more intoxicating than beer. After 6 beers,
they felt nothing — it was the shot of Jagermeister that did it.

Tequila is seen as having specially intoxicating qualities.
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Driving

Beer is often the main drink, and they seem to think it is a less harmful drink than
hard liquor.

People are more afraid of being caught by the police than being in an accident.
Plans are often based not around avoiding drinking and driving but around not
getting caught. Most of the people drove more cautiously to avoid attention by
the police. People had different strategies — go slower, take the backroads, etc.
A smaller number mentioned driving more recklessly.

Although people are motivated more by fear of apprehension by the police than
of accidents, most people did not seem to believe that anything bad was likely to
happen.

Many people got on the road and realized they should not be driving. They would
run off the road, hit the median, lose hubcaps, get lost. Many considered pulling
over but decided not to because they were afraid of being caught by the police.

Many of the people had driven while under the influence so many times they did
not think anything could happen to them. Others were apprehensive but took the
risk. ‘

Many people had known someone who was involved in a drunk driving accident.
They mentioned it on their own, and some said that it had changed their own
behavior, the way their group of friends made plans, or that it had changed their
behavior for a while.

Some interviewers expressed the belief that women, more often than men, seemed
to mention the fear of being in an accident or hurting someone else. Other
interviewers claim to have found the opposite.

There were a lot of cases where even if a man drank more than the woman he was
with, he still drove home.

In cases where unexpected misfortunes lead to driving, people said that they were
overcome by emotions and not thinking about drinking and driving.

Whether the drinking location is far from home or close to home, there were
excuses for driving after drinking associated with the distance. Often people were
not worried about drinking and driving because of the short distance. If it was a
long distance, it was considered too far to take a cab and too inconvenient to
return for the car that was left behind.
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Common Perceptions Regarding Alternatives

Designated Driver

Eating

The most commonly mentioned alternative was probably a designated driver.
Many people mentioned having used this before, and people though of it without
any prompting. (Many of the subjects were the designated driver.)

Reluctant designated drivers are inclined to get drunk anyway. Subjects often said
that their friend was supposed to be the designated driver but they did not and
therefore the subject had to drive. Some designated drivers mentioned feeling
pressured into drinking despite the fact that they were the designated driver. The
designated driver ends up drinking so often that the phrase "designated drunk
driver" seemed to be a common joke.

When people think they have a designated driver, they give no consideration to
slowing down, stopping, changing drinks, etc.

As with many other highly-publicized anti-drunk driving slogans, "designate a
driver" is well known and well accepted but not actually carried out properly, if
at all.

Many people said they do not like to drink on an empty stomach. It makes them
feel sick. Many people said that they did not have time to eat and were very

hungry.

Gétting a Ride

It is often possible to call friends or family for rides but subjects do not want to
call them at early hours of the morning, or they do not want to be an imposition.
Even when alternative drivers or rides are available at the subject’s location, the
subjects do not always feel comfortable asking for a ride.

People do not want to leave their vehicle. They are worried about the safety of
vehicles, and the inconvenience of having to come back and get them. Many
people did not want to let other people drive their car. "If anyone is going to
wreck my car, it should be me." People also expressed hesitancy towards driving
other people’s cars.
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Public Transportation

. Often there is no public transportation available. Other times subjects were
discouraged by the fact that they were unfamiliar with using public transportation
to get home.

Staying Over

. This was frequently mentioned by younger people. Many people knew from the
outset that they could stay at a friend’s house if they wanted to. Young people
who were drinking at bars mentioned as an alternative, staying at a friend’s house
who lives closer to the bar. Some people said they wanted to stay over but were
not invited. Even when subjects had a tacit understanding that event attendees
could stay over there was no way of knowing how many others might be staying
and whether there would facilities for all of them.

I
o
7

. Many subjects mentioned taxicabs as a potential alternative but went on to say that
taking a cab was not practical because it was too expensive or because they had
run out of money at the end of the evening. Taking cabs was also seen as

inconvenient because it necessitated leaving the car. As is mentioned above under
"Driving," people feel that cabs are unnecessary for short trips and unfeasible for

long trips.
Activities
. There are differing opinions as to the effects of activities, e.g., "Dancing makes

you drink more — you’re thirsty," "Dancing makes you drink less — you’re
busy," "Dancing makes you less drunk — you sweat out the alcohol."

General Observations Regarding Alternatives

. Many people were very intoxicated and knew that it would be a struggle to get
home safely. At the same time, they could think of no alternatives. For example,
one man was drinking with his boss. He could not admit that he had too much,
so he drove the company van home and passed out in the van once he reached his
house. Another young woman thought of many alternatives to get home from a
bar, stayed an extra 30 minutes to sober up after her friends left, and then drove.

. There is big difference between the kinds of alternatives that are available in

bigger cities and those that are available in smaller cities and rural areas. Specific
alternatives not available in rural areas and not already mentioned above include
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staying in hotels and going to restaurants which are open late and located near the
drinking location.

Miscellaneous

. Some interviewers expressed the belief that older people appear to feel more
remorse. They worry about what their church or families will think about them.

. There is not a lot of recognition that this sort of behavior is irresponsible. People
seem to much more aware of drinking-driving issues than they were ten years ago
but this does not seem to have resulted in any real change in practices. When
people express responsible opinions about the importance of avoiding drinking and
driving, they often seem able to do so without recognizing the contradiction
between those opinions and their own behavior.

. In some rural areas where bars are scarce, cars serve as traveling bars. People
drive to various meeting spots, either homes or outdoor locations, to meet and
drink. In these situations alcohol consumption is a focus of activities.

. Many people mention that fatigue plays a part in their ability to drive safely. It
also affects their desire to get home right way. Much of the impaired driving
discussed in this study was done in the early hours of the morning.

Suggested Countermeasures

Interviewers were asked to suggest drinking-driving countermeasures that they believed
might be effective based on the information they heard during the interviews. It should be noted
that the interviewers were not experts in the field of drinking-driving countermeasures, nor were
they expected to be. Some of the countermeasures suggested have been tried previously with
little success. The comments below may be more notable for the countermeasures that were
omitted, due to the belief that they would be ineffective, than for those that were included.

Publicize DWI Problems - The problems associated with getting a DWI should be more widely
publicized.

. A video could be used to describe the problems associated with having your
driver’s license revoked. This includes problems far beyond not being allowed to
drive. It makes it difficult to cash checks, get into nightclubs, etc.

. Publicize the costs. After drinking, a person may not think of the danger to
others, but they may think about the personal cost. Financial consequences e.g.,
increased insurance, might motivate some people.

. Publicize the career problems caused by DWI.
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Use a one-on-one session where the offender tells their story, and then with a
counselor, comes up with a written plan to avoid drinking and driving in a similar
situation.

Impairment Education - Countermeasures involving the modification of the public’s perception

of what impaired people look or act like:

Illustrate true signs of early impairment. DUI offenders did not seem to be able
to recognize when they were impaired and their friends also could not recognize
when they were impaired. Messages need to show people with moderate
impairment instead of only showing people who are severely impaired.

Help people to understand tolerance. They need to know that someone who drinks
a lot will not necessarily show it. They need to know that this, in itself, is a
problem. They also need to know that high-tolerance drinkers are still dangerous
when driving while intoxicated.

Change perceptions of what heavy or moderate drinking is. Show people what
percent of people who drink, drink as much as they do. As a means of helping
people understand the concept of moderate and heavy drinking, substitute a non-
alcoholic drink for alcohol and ask how many glasses they’d drink and how much
would be a lot? '

Accurate information about the amount of alcohol required to reach legal limits
should be more widely publicized.

Responsible Alcohol Service

Make it illegal for bars to charge a set fee (i.e. $5.00) for unlimited drinks, or to
serve free drinks to women.

A successful way to discourage over-drinking might be to eliminate the economic
incentive to drink more, for example, keep the price per amount that is charged
for 12 packs, pitchers, full carafes on a par with that charged for individual drinks.

Public Information Approaches

Have commercials where people show how they avoid drinking and driving. Use
social modeling. For example, show someone at a party, who has had too much
to drink, finding an alternate way home.

Have commercials that show people in situations where they do not plan to drink

and drive, but end up doing it, for example, a case in which someone has been
drinking at home when a friend calls and asks for help with fixing a flat tire.
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. Target messages toward specific groups. For example, some rural groups cannot
relate to taxis, motel rooms, or staying at someone’s home. There is often no
place for them to stay because they are drinking in the woods or around a pick up
truck. Need to pay attention to socio-economic indicators. TV messages need to
be shown on appropriate programs. Messages need to appeal to the target
audience.

Effective Strategies to be Used by Drinkers

. Have the drinkers pay the designated driver to make it worth the designated
driver’s while. Do not give the designated driver the money until they have safely
dropped off the last person.

. Use contracts like those used by SADD. The emphasis is not to not drink, but if
you are going to drink, then do not drive.

. Getting people to stop drinking earlier may be successful because there are many
people who are doing this already.

. Use shuttle buses for events like weddings, where it is known that a lot of people
will be going from one place to another, drinking, and returning.

Increased Penalties

Some interviewers seemed to feel that the only countermeasure that will ever work is
raising the severity of penalties to the point that drinking drivers are forced to consider alternative
transportation arrangements.

SUMMARY

This final section of the report will attempt to summarize the bases for drinking driving decisions
and the implications for action.

Decision Bases

Attempting to summarize the bases for drinking-driving decisions is a bit like attempting
to summarize the telephone directory; the essence is in the detail. The sources of drinking-
driving decisions tend to involve very specific reasons for doing particular things. However,
results expressed in broad categories of decision bases can help provide an understanding of why
people drink and drive that cannot be perceived in the minutia of individual decision bases. The
following section will review and summarize decision bases in broad categories, cutting across
the various phases of the decision-making process (e.g., planning, transportation, etc.). Priority
will be given to those bases that underlie the largest share of decisions, which tend to be those
that figure prominently in more than one phase of decision making. The discussion will also
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describe interactions between decision basis categories and individual demographic characteristics.
For each decision basis category there is also discussion of the implications of findings to
countermeasures.

Not all of the decisions made in route to alcohol impaired driving contributed directly to
it. Often, quite responsible decisions were reached too late to prevent impaired driving or were
later negated by irresponsible decisions. In some cases relatively responsible decisions were made
that did not prevent impaired driving but lessened the severity of the situation. Irresponsible and
responsible decision influences involve the same categories.

Predisposing Decisions

Probably the most important discovery in the analysis of decision bases is the extent to
which decisions quite removed in space and time from the act of alcohol impaired driving
predispose an individual to its occurrence. Early decisions as to what kind of events to attend,
where they are held, who will do the driving, whom to go with, how to get there, and what to
do once there frequently create a situation in which over-consumption of alcohol and subsequent
driving are almost certain to occur. For example a decision to attend a going-away party at a
friends house may require driving a car to an event at which drinking to intoxication is very
likely, with little chance of avoiding the drive home. Often the drinking event was such that
merely deciding to take part meant drinking to the point of impairment. Typically, when the time
came for the impaired person to leave, the opportunity of riding with someone else, getting
someone else to drive or spending the night where the drinking occurred was not available.

Social-Environmental Influences

By far the single biggest influence on drinking and driving decisions comes from
environmental influences, primarily those of a social nature. People who made decisions based
on social influences tended to be younger people, including college students, and to be females.
They also tended to be relatively high on the socioeconomic ladder, for example, with larger
incomes, more education and white collar jobs.

In deciding whether or not to attend an event at which drinking would occur, overt
encouragement by friends played the biggest role, with the prospect of meeting friends and
acquaintances also being a strong influence. Influences of a more general environmental nature,
"ambience," were of somewhat lesser importance. Social influences also played a significant role
in transportation, drinkers riding with others because there was room in the car, because the
driver wanted company, or because people were traveling as a group. In the plans that
immediately preceded drinking, the primary social influences were passive, that is, being
influenced simply by the drinking behavior of others. However, once drinking commenced, its
extent was strongly influenced by social factors, which were divided almost equally among overt
social influences, including having drinks offered or directly provided by others, and passive
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social influences, which included being where others were drinking or having others buying
rounds, and the general atmosphere of a large party where people were having a good time.

In deciding to leave, social influences in order, were hosts’ suggestions that they leave,
the suggestion of someone else that they depart, and a generally unpleasant social environment.
Finally, social influence played a significant, though lesser role, in driving after drinking,
including direct suggestions or requests that the drinker do the driving, being in a social situation
in which driving home was more or less expected, and in a few cases, the mere absence of any
suggestion that the individual not drive.

Social Intervention — Of the drinking-driving appeals aimed at using social influence to
intervene in drinking behavior, the best known is probably "friends don’t let friends drive drunk."
While this appeal certainly has merit, subjects frequently mentioned that they drove while
impaired because friends asked them to. These influences were not so much a deliberate attempt
to encourage impaired driving as much as a need for transportation that could be fulfilled by the
impaired driver.

Designated Drivers — Another social influence, designating someone to serve as a driver
was frequently mentioned. However, designated drivers were generally thought of, not as people
who do not drink, but as people who (1) were expected to drink little or nothing, but may or may
not actually limit their drinking, (2) are the best at driving after drinking, or (3) are referred to
as the designated driver simply because they are the driver.

Staying Over — Where the social environment had been a private residence, both drivers
and hosts seem to be aware of the possibility of "staying over" and there was frequently an
understanding that guests could do so. However there were rarely any advanced preparations to
provide a comfortable place to sleep or to make guests aware of it, and there was frequently no
way of knowing how many people might be expecting to use it. In addition, lack of planning
on the part of the drinkers frequently resulted in obligations that necessitated driving, such as
passengers who had to be driven home, next-day commitments, or others (e.g, parents, spouses)
awaiting their return.

Personal Influences

Influences of a personal nature were second in importance to social influences. People
making decisions based on internal motivations tended to be the opposite of those influenced by
social factors in that they were generally older, in blue collar jobs, with lower incomes and less
education. The exceptions were decisions in which there was a social element to the personal
influence, such as a strong personal need to see other people.

Among the personal reasons for attending an event were a desire to be with people, find
entertainment or food, visit family members, consume alcohol, and a variety of other objectives.
When it came to transportation, the amount one wanted to drink influenced the choice of
transportation mode to some extent, although it was not a major consideration. However, it was
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in making plans to drink, and the actual drinking activity that personal influences played a major
role. Decision bases in this category include the simple desire to drink, to achieve relaxation, to
feel the effects of alcohol, to achieve a particular mood or mood change, to satisfy the taste for
a particular beverage, or overcome the effects of stress or depression.

Personal influences also came to the fore in the decision to leave a place where one had
already been drinking. Specific bases included (in descending order) the simple desire to be
somewhere else, feeling the effects of alcohol, fatigue, boredom, and the desire to go home.
Finally, personal influences were also paramount in decisions regarding driving after drinking,
the single greatest influence being the failure to feel the effects of alcohol, followed by the belief
that impairment would not affect driving, the belief that not enough alcohol had been consumed
to worry about, or the simple need to get somewhere else. In very few 1nstances were decisions
influenced by the belief that it would be unsafe to drive.

To alter internal, personal influences would require changing the views and perceived
needs of drinking drivers themselves, a task that seems particularly daunting when one considers
that people most responsive to personal influences tend to be older, less educated and with
drinking and driving histories that seem to indicate more deeply ingrained drinking and driving
behavior. Yet many in this category accepted the need to make basic changes in their use of
alcohol, frequently saying that they had effectively used this alternative in the past and just did
not happen to do so in this case. Others found it more realistic to alter their driving by riding
with others, walking to drinking locations or by doing their drinking at home. Drivers with prior
DWIs were more positive about such possibilities than they were about altering their drinking
behavior.

Using transportation for hire as an alternative to driving had little appeal for the study
sample as a whole. Reasons cited for this included inconvenience (e.g., having to return for the
vehicle), cost (e.g., taxi fare), worry (e.g., that the car would be stolen, vandalized, ticketed or
towed), unfamiliarity (e.g., do not know bus schedules) and unavailability (e.g., no taxis, subway
stops running at midnight). .

Responsibility

The third most commonly cited category of decision basis involved feeling greater or
lesser degrees of responsibility. These bases were expressed by people who made decisions
which reduced the seriousness of the drinking-driving situation, people who felt relieved of some
responsibility and, hence, free to get into a drinking-driving situation, and people who found
themselves in a drinking-driving situation due to feelings of responsibility to others. As might
be expected, subjects who made decisions based on feelings of responsibility tended to be in the
more responsible demographic groups (e.g., female, no prior DWIs, employed full-time, drive
after drinking infrequently). In cases where feelings of responsibility contributed to drinking and
driving (e.g., "I went because my friend was having the party," or "I drove because my friend
needed a ride") it was generally born of a social situation, and subjects expressing such decision
bases tended to match the profile of the socially-influenced drinker.
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The fact that these drivers seem to be motivated by a sense of responsibility gives some
hope that appeals to this sense may be successful in getting them to recognize the need to
reexamine priorities, and to understand that involvement in a drinking and driving situation due
to some responsibility is an abdication of larger responsibilities.

Occasion

Next in importance as a decision basis was the nature of the occasion that prompted the
drinking. The influence of occasions was greatest in initial decisions to attend a drinking event,
where participation in the event was determined by specific occasions recognized as "special”
events, such as family reunions, birthdays, holidays, work-related parties, farewell parties, and
others. Making up a small minority of occasions were leisure time activities such as playing
games or watching sports on television, and regularly scheduled events such as happy hours and
Friday night parties. The nature of an occasion was seldom cited as an influence upon plans for
drinking and actual drinking. However, this may be largely a reflection of the degree to which
the nature of the occasion predetermined the amount and type of drinking that would take place.
So, while subjects may have mentioned other bases for drinking, part of the decision to drink was
made by simply deciding to attend an event where the nature of drinking was known in advance.
Therefore the occasion may have actually had more influence on drinking than is apparent from
the bases mentioned.

It is difficult to characterize subjects who made decisions based upon the nature of the
occasion, as those characteristics are different from one type of occasion to another and for the
same types of occasions from decision to decision (i.e., decisions to go versus decision to drink).
The only demographic trends that seem to remain fairly constant were the tendencies for these
subjects to be male and older. It appears that, if alcohol consumption associated with specific
occasions is to controlled, the burden will fall upon those hosting the events---the way in which
they present it and the way alcohol is dispensed.

Both drinkers and hosts of parties need to avoid the creation of, or involvement in,
situations in which celebration of an occasion is considered an excuse for over-consumption of
alcohol.

Availability and Economics

Availability of alcohol and economic considerations were interrelated in that decisions
tended to be based upon availability in relation to cost to the drinker. Whether one elected to
attend an event and how much one intended to drink was influenced greatly by whether it was
provided by someone else, price in relation to quality and quantity received, and absolute price
— in that order. In actual drinking, sheer availability or plentitude was the major consideration,
followed by availability in relation to cost and, lastly, mere availability. Lack of availability by
itself was an occasional consideration in the cessation of drinking. The influence of cost itself
was largely confined to transportation, where the cost of alternative transportation ranked second
to social influences in deciding how to get to and from a drinking event. Merely having a
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vehicle available to drive, without cost, was the chief consideration in this regard, followed by
the possibility of a ride from someone else.

There were no clear-cut tendencies for certain demographic groups to be associated with
availability-driven decisions across all decisions. Such is somewhat surprising since one might
expect subjects with low incomes to be particularly likely to make decisions based upon economic
considerations.

The absolute cost of alcohol appears to have played a relatively small part in the decisions
leading to alcohol impaired driving, at least over the price range at which alcohol was available.
A greater influence was the amount in which it was available in relation to is cost. As with
drinking occasions, the prospects of altering decision bases seem to depend upon providers rather
than consumers. Decisions leading to impairment could be discouraged by (1) not providing
drinks that have not been requested, (2) not displaying large quantities of alcohol, or (3) not
offering volume discounts.

Prior Plans

In decisions about participating in an event, about a fifth of the subjects reported that their
decision to attend a drinking event was part of a larger plan, while about a tenth indicated that
the decision was of the "spur-of-the-moment" type. While previous plans were the single most
frequently mentioned influence upon the intent to drink, the majority of drinkers intended to
consume modest amounts of alcohol. The actual influence of this intent upon the actual
consumption of alcohol was obviously minimal. In short, among alcohol impaired drivers,
attending drinking events often occurs in keeping with plans, while heavy drinking more often
occurs in spite of them.

A phenomenon that was noted by many interviewers that would not have appeared in the
data due to the way it was collected and analyzed is that people are continuing to drive to places
at which they drink without recognizing that they are putting themselves in a situation where they
face driving while impaired. These people often seem surprised to find themselves in this
situation, even though it should have been obvious from their plans. :

Usual Behavior

The last decision basis reported often enough to warrant mention involves extension of
one’s customary behavior patterns. In decisions to participate in events, determining when and
where to drink often involved doing what the individual usually did under the circumstances that
prevailed. Extension of usual, typical behavior patterns also applied to the choice of
transportation, the decision of how much and what to drink, and the manner in which one actually
drank, although in these decisions it played a relatively minor role. Subjects who made decisions
to drink heavily based on normal or past behavior were likely to be similar to those whose
decisions were governed by personal influences, in that they customarily drank heavily, drove
after drinking, had prior DWIs, and tended to come from the ranks of blue collar workers.
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College students and females were over-represented among those whose usual behavior would
be considered "responsible" behavior. For example, females were likely to make decisions to
drink very little because that is how much they "normally" drink (even though they eventually
actually drank to impairment).

Perhaps the most noteworthy aspect of prior planning and usual behavior is the extent to
which they did not influence decisions, that is, the extent to which (1) they were superseded by
more transitory influences, and (2) influences of a responsible nature were negated by less
responsible influences. The fact that so few subjects mentioned normal behavior as a motivating
factor in decisions is not necessarily indicative of the role that normal behavior plays in drinking
and driving. Many of the interviewers were left with the impression that many or most of the
people to whom they spoke were drinking and driving on a regular basis. It seems likely that,
while people may be engaging in behavior on a regular or habitual basis that continues to put
them in drinking-driving situations, they are not going to say that the reason they do so is that
that’s what they always do.

Implications for Action

What actions might be taken to alter the influences leading to alcohol-impaired driving?
While the data collected in this study are insufficient to support the formulation of specific
countermeasures, they do carry implications for types of changes that will help reduce the
likelihood of alcohol-impaired driving among the population of drivers for whom this is a
common activity. Action implications arising out of this study can be grouped into three
categories: advanced planning, social intervention, planning alternatives, and redefining
responsibilities. -

Early Decisions

One of most salient findings of the analyses that have been described involves the extent
to which decisions early in the chain of events leading up to alcohol impaired driving make it
almost inevitable. Efforts to intervene in drinking before driving, or driving after drinking, are
often defeated by the circumstances surrounding the acts themselves. More attention needs to be
directed toward early decisions.

Events characterized by heavy drinking are generally recognizable as such at the outset.
By the nature of the event itself (e.g. celebration) or the people involved in the drinking, the
prospect of drinking to impairment is often evident at the time the decision is made to participate.
That is the point at which decisions that will avoid impaired driving need to be made. It is when
alternative transportation needs to be arranged; a car not driven to an event cannot be driven
home. It is the point at which arrangements to spend the night rather than come home at all need
to be made; the interviews showed that this solution to impaired driving is not amenable to last
minute arrangements. Informational and educational programs to combat drunken driving could
be profitably oriented toward these early decisions. Such an orientation might be particularly
beneficial to those previously convicted of alcohol impaired driving offenses, who are often
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highly motivated to stay clear of situations likely to lead to recidivism but who focus their
attempts on decisions arising too late in the process.

Social Intervention

The past decade has witnessed an effective broadening of efforts to combat drinking and
driving to address not only those who do the drinking and driving, but those who are in a
position to intervene. They include friends, social hosts, and those who sell alcohol. While the
information gathered through interviews with alcohol-impaired drivers certainly support
interventions intended to prevent drinking and driving, they also evidence a need to go further
to combat what are widespread practices that actually encourage alcohol-impaired driving.
Agents of such encouragement include friends, hosts, and sellers of alcohol.

Friends. Two ways in which friends frequently encourage consumption of alcohol to the
point of impairment is by buying drinks for friends when they are not requested and by the
practice of buying drinks in "rounds." The person for whom the drink is bought, who may have
had enough already, will often accept the drink to avoid the embarrassment of declining it. Or,
if the friend is not within earshot, the drink may arrive before it is too late to decline it. The
friend now feels obliged to return the favor, ordering another pair of drinks as a neighborly
gesture. The result may be at least two drinks beyond the friend’s personal limit, and even worse
if the series of purchases continues. More dangerous is the group form of the same arrangement,
whereby someone pays for a "round" of drinks, thereby obligating everyone else at the table to
follow suit and assuring that everyone receives as many drinks as there are people present at the
table. The arrival of newcomers adds to the number of drinks that are offered, and usually
consumed.

Efforts to promote social intervention with the notion that "Friends don’t let friends drive
drunk" need to be expanded to include the idea that "Friends don’t encourage friends to drive
drunk." The target of social intervention must be expanded to include discouraging the purchase
of drinks without knowing whether people want them, acceptance of drinks that are not wanted
and initiating or participating in what is destined to be a series of drink purchases. It will thus
be necessary to overcome both the belief that buying drinks is socially desirable or that declining
them is socially unacceptable.

Subjects in this study frequently mentioned that they drove because friends asked them
to. Drinkers need to know not to encourage others, or be encouraged by others, to get on the
road when, by staying (and ceasing drinking), they will at least be reducing their level of
impairment while driving. While such a step may not eliminate impaired driving it would at least
lessen its severity.

Hosts. Those who are supposed to keep "friends" from driving drunk include hosts as

well as drinking companions. Again, the concept needs to be broadened to prevent inadvertently
encouraging excessive drinking by displaying large quantities of alcohol or by actively "pushing"
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drinks as a form of "hospitality." Hosts must beware of creating situations in which special
occasions become an excuse for the over-consumption of alcohol.

What we know of host intervention establishes that efforts to prevent impairment are more
likely to meet with success than efforts to deal with it after it occurs. Unfortunately, even when
signs of impairment become evident, the response of many hosts and "friends" is usually to
ignore, rather than call attention to them. This may be due to a lack of interest in the condition
of guests or a lack of understanding of what an impaired person looks like. Efforts to encourage
responsible service of alcohol by social hosts need to help them recognize the sometimes subtle,
and sometimes overt ways in which they may be encouraging over-consumption of alcohol by
their guests. Hosts, friends and drinkers alike need to be able to recognize signs of alcohol
impairment that appear before slurring and staggering.

Sellers. In recent years, a great deal of effort has been devoted to altering practices
involving the sale of alcohol in bars and restaurants. From the interviews, it is apparent that one
of the biggest contributors to alcohol impairment is the encouragement given to over-consumption
by quantity discounts ("Two-for’s"), volume service (e.g., pitchers of beer or margaritas), or
unlimited quantities (e.g., "All you can drink for ..."). While these are seldom practices of
responsible establishments, they were frequent features of the establishments where those
interviewed became impaired. Evidence from this study supports educational and regulatory
measures to reduce these promotions, revealing the extent to which they contribute to alcohol
impaired driving.

The influence of economic issues is not limited to special promotions in bars and
restaurants. Many drinkers take advantage of volume discounts by purchasing larger amounts of
alcohol (e.g., twelve-packs and large pitchers of beer or full carafes of wine rather than six-packs,
small pitchers or half carafes) simply because the price per drink is reduced by a few cents.
Drinkers need to recognize the potential for problems due to this type of economic influence.

Planning Alternatives

Most of the subjects who acknowledged driving while impaired noted the availability of
alternatives of which they did not avail themselves, primarily due to lack of adequate planning.
They include alternatives to alcohol, to driving and alternatives to going home. It is apparent
from the study that the perceived availability of alcohol and transportation plays a role in
decisions leading to drinking and driving. It may be that a solution to the drinking-driving
problem is not only to decrease the perceived availability of drinks and vehicles, but to increase
the perceived availability of alternatives.

Alternatives to Alcohol. Many alcohol-impaired drivers may have switched to non-
alcoholic beverages had they been available or had their availability been more apparent.
However non-alcoholic beverages, such as non-alcoholic beers, were rarely mentioned as being
available, and when they were, were rarely displayed prominently. It is interesting to note that
subjects who chose to eat at an event did so most often because the food was perceived as being
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available. Alternatives to drinking will not lessen the likelihood of alcohol-impaired driving
unless the need for alternatives is recognized in advance and provision of them is made an object
of planning.

Alternatives to Driving. The extent to which alcohol-impaired subjects served as
"designated drivers" evidences the need for clarification and for better planning for this alternative
to driving. First, those that provide transportation to and from a drinking event need to recognize
they are de facto designated drivers, that their obligation is not simply to provide transportation,
but to assure an acceptable degree of safety. If they are unprepared to fulfill their responsibilities,
they should not be accepting passengers (or driving themselves, for that matter).

Responsibility is also shared by passengers. It is evident that many of them accepted
transportation without making any inquiry as to the driver’s plans with regard to drinking. Once
drivers and their passengers had been drinking it was often passengers who suggested leaving.
In some cases passengers may have been ignorant as to the driver’s impairment. In other cases
they may have known and not cared. If a driver was only going to drink more and become more
impaired by staying, the pressure to leave may have improved the situation. However, some
subjects stated that they generally stop or slow their drinking toward the end of the evening. If
these drinkers are pushed out the door and into their cars earlier than they might have otherwise,
the passenger doing the pushing is likely making matters worse. It must be noted that many
subjects seemed unaware of the length of time necessary for BACs to come down after the
cessation of drinking, so there may be minimal benefits to be obtained by allowing them to stay
long enough that they feel they’ve "sobered up." In any case, efforts to convince people of the
benefits of alternatives to driving would do well to target potential passengers as well as drivers.

The negative attitudes shown toward the use of public transportation in general, and taxi
cabs in particular, indicates that efforts to encourage drinkers to use such systems, without
making any changes to those systems, may be a wasted effort.

Alternatives to Going Home. The lack of planning was perhaps most evident in the failure
of efforts to avoid alcohol-impaired driving by allowing drivers to spend the night at the drinking
site rather than attempting to drive home. Offers to "stay over," whether made when the drinker
arrived, or was about to leave, were generally too late to be taken seriously. Belated attempts
to encourage staying over were too often thwarted by obligations that the driver had already
incurred. Commitments on the part of both the host and the guest are needed; informal
arrangements too often resulted in confusion. Commitment on the part of the host would be to
provide a specific place to stay. Commitment on the part of the guest is to notify others not to
expect them home (which avoids the implication that they were too drunk to get there) and
bringing with them necessary clothing, shaving/cosmetic gear and so on.

Redefining Expectation Some instances of alcohol-impaired driving can be traced to what
drivers see as expectation. Drivers who recognize that they are too impaired to drive may decline
to stay the night or to accept a ride home because they believe they are expected to provide
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transportation to others. Similarly, passengers of an impaired driver may decline alternative
transportation because they think they are expected to leave with the person who brought them.
Drinkers who might otherwise be encouraged to stay longer to sober up often leave due to
perceived expectation to be elsewhere. At least within certain segments of society, an effort to
redefine what constitutes expectation is warranted.
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